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The information in this preliminary prospectus is not complete and may be changed. We and the selling shareholders may not sell these securities until the
Registration Statement filed with the Securities and Exchange Commission is effective. This preliminary prospectus is not an offer to sell nor does it seek an offer
to buy these securities in any jurisdiction where the offer or sale is not permitted.

SUBJECT TO COMPLETION, DATED JUNE 28,2017
PROSPECTUS

3,000,000 Shares

RBB BANCORP
2HEH X &

Common Stock

This is the initial public offering of RBB Bancorp. We are offering 2,100,000 shares of our common stock and the selling shareholders are offering
900,000 shares of our common stock. We will not receive any proceeds from the sales of shares by the selling shareholders.

Prior to this offering, there has been no established public market for our common stock. We anticipate that the public offering price of our common
stock will be between $ and $ per share. Our common stock has been approved for listing on the NASDAQ Global Select Market under the
symbol “ 7

Investing in our common stock involves risk. See “Risk Factors” beginning on page 21.
We are an “emerging growth company” under the federal securities laws and will be subject to reduced public company reporting requirements.

Per Share Total
Public offering price $ $
Underwriting discounts (1)
Proceeds to us, before expenses
Proceeds to the selling shareholders, before expenses

(1) See “Underwriting” for additional information regarding underwriting compensation.

The underwriters have an option to purchase up to an additional 450,000 shares from us at the public offering price, less the underwriting discount,
within 30 days from the date of this prospectus.

Neither the Securities and Exchange Commission nor any other regulatory body has approved or disapproved of these securities or passed upon the
accuracy or adequacy of this prospectus. Any representation to the contrary is a criminal offense.

Shares of our common stock are not savings accounts or deposits and are not insured or guaranteed by the Federal Deposit Insurance Corporation or
any other government agency.

The shares of common stock will be ready for delivery on or about ,2017.

Book-Running Managers
Sandler O’Neill + Partners, L.P. Keefe, Bruyette & Woods Stephens Inc.
A Stifel Company
Co-Manager
FIG Partners, LLC
The date of this prospectus is ,2017.
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You should rely only on the information contained in this prospectus or in any free writing prospectus that we authorize to be delivered to you. We, the
selling shareholders and the underwriters have not authorized anyone to provide you with different or additional information. We, the selling shareholders

and the underwriters are not making an offer of these securities in any jurisdiction where the offer is not permitted. You should not assume that the

information contained in this prospectus is accurate as of any date other than the date on the front of this prospectus. Our business, financial condition, results

of operations and prospects may have changed since that date.

Unless we state otherwise or the context otherwise requires, references in this prospectus to “we,

us” or “the Company” refer to RBB Bancorp,

a California corporation, and our consolidated subsidiaries, references to “Royal Business Bank” or “Bank” refer to our banking subsidiary, Royal Business

Bank, a California state chartered bank, and references to “RAM” refer to RBB Asset Management Company, our asset management subsidiary.
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Market and Industry Data

Within this prospectus, we reference certain market, industry and demographic data and other statistical information. We have obtained this data and
information from various independent, third party industry sources and publications. Nothing in the data or information used or derived from third party
sources should be construed as advice. Some data and other information are also based on our good faith estimates, which are derived from our review of
internal surveys and independent sources. We believe that these external sources and estimates are reliable, but have not independently verified them.
Statements as to our market position are based on market data currently available to us. Although we are not aware of any misstatements regarding the
economic, employment, industry and other market data presented herein, these estimates involve inherent risks and uncertainties and are based on
assumptions that are subject to change.

Implications of Being an Emerging Growth Company

As a company with less than $1.0 billion in revenue during our last fiscal year, we qualify as an “emerging growth company” under the Jumpstart Our
Business Startups Act 0f2012, or the JOBS Act. An emerging growth company may take advantage of reduced reporting requirements and is relieved of
certain other significant requirements that are otherwise generally applicable to public companies. As an emerging growth company:

. we may present as few as two years of audited financial statements and two years of related management discussion and analysis of financial
condition and results of operations;

. we are exempt from the requirement to obtain an attestation and report from our auditors on management’s assessment of our internal control
over financial reporting under the Sarbanes-Oxley Act 0f2002;

. we are permitted to provide less extensive disclosure about our executive compensation arrangements; and

. we are not required to give our shareholders non-binding advisory votes on executive compensation or golden parachute arrangements.

In this prospectus we have elected to take advantage of the reduced disclosure requirements relating to executive compensation, and in the future we
may take advantage of any or all of these exemptions for so long as we remain an emerging growth company. We will remain an emerging growth company
until the earliest of (i) the end of the fiscal year during which we have total annual gross revenues of $1.0 billion or more, (ii) the end of the fiscal year
following the fifth anniversary of the completion of this offering, (iii) the date on which we have, during the previous three-year period, issued more than
$1.0 billion in non-convertible debt and (iv) the date on which we are deemed to be a “large accelerated filer” under the Securities Exchange Act 0of 1934, as
amended.

In addition to the relief described above, the JOBS Act permits us an extended transition period for complying with new or revised accounting
standards affecting public companies. We have irrevocably determined to not take advantage of this extended transition period, which means that the
financial statements included in this prospectus, as well as any financial statements that we file in the future, will be subject to all new or revised accounting
standards generally applicable to public companies.
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PROSPECTUS SUMMARY

This summary highlights selected information contained in this prospectus. It does not contain all the information that you should consider
before deciding to invest in our common stock. You should read the entire prospectus carefully, including the “Risk Factors” and “Management’s
Discussion and Analysis of Financial Condition and Results of Operations” sections, and the historical financial statements and the accompanying
notes included in this prospectus.

Our Company

Royal Business Bank began operations in 2008 as a California state-chartered commercial bank. The Bank was organized by a group of very
experienced bankers, some of whom began their banking careers in Asia and have worked together for a total of 82 years at various banks in California
in the 1980s and 1990s. After working for many years in positions of increasing responsibility at such banks, these individuals identified an opportunity
resulting from the 2007 credit crisis to capitalize on the general dissatisfaction that many customers had with the nature and level of services that were
being provided by existing Asian-American and Chinese-American banks. These bankers observed that first generation Chinese immigrants were not
well-served by existing banks.

Alan Thian, the Bank’s president and chief executive officer, together with this group of bankers, organized the Bank and adopted a strategic plan
focused on providing commercial banking services to first generation immigrants, initially concentrating on Chinese immigrants, and now including
Koreans and other Asian ethnicities. The Bank’s management team has utilized their strong local community ties along with their credibility and
relationships with both federal and California bank regulatory agencies to create a bank that we believe emphasizes strong credit quality, a solid
balance sheet without the burden of the troubled legacy assets of other banks, and a robust capital base, with the ability to raise additional capital.

Despite the onset of the worst financial crisis since the Great Depression of the 1930s, our directors and their families, as well as various business
leaders in the local community, initially capitalized the Bank at over $70 million. At that time, this was the largest amount of capital raised by any de
novo institution in California. This core group of investors have maintained not only a long-term investment relationship with the Bank, but have also
supported its growth with deposit accounts and loans. They have consistently been a source of referrals for both new deposit and lending relationships,
and have assisted our board and management team in developing a deep knowledge of the markets where we operate. These investors have also assisted
our management team in establishing and growing strong connections with businesses located in China and Asia, as well as at high levels of
government in China and Taiwan. We believe that these connections have enhanced the Bank’s reputation and name recognition well beyond what
would be typical for a bank of our size, and have allowed us to attract a loyal investor and customer base that has facilitated the Bank’s strong organic
growth and relatively low efficiency ratio.

Although the Bank serves all ethnicities, our board and management team are comprised of mostly Chinese-Americans, and as a result, our
marketing focus was initially on first generation Chinese-Americans who prefer to conduct business in their native language(s). Using the experience
and expertise of our officers and employees, we tailored our loan and deposit products to serve this Chinese-American market niche. We focused both on
existing businesses and individuals already established in our local market area, as well Chinese immigrants who desire to establish their own
businesses, purchase a home, or educate their children in the United States. Our size and infrastructure allow us to serve customers that require higher
lending limits than normally associated with other smaller, local banking institutions that serve the Chinese-American communities in which we
operate. Our strategic plan is centered on delivering high-touch, superior customer service, customized solutions, and quick and local decision-making
with respect to loan originations and servicing.
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The Bank initially offered lending products that included traditional commercial real estate loans, secured commercial and industrial loans, and
trade finance services for companies doing business in China, Taiwan and other Asian countries. In 2014, we began originating a significant amount of
non-qualified single-family residential mortgage loans, a portion of which we accumulate and sell to other banks. Since 2010, we have also originated
small business administration loans, with the intent to accumulate and periodically sell the 75% guaranteed portion of such loans.

After forming the Bank and retaining a strong executive management team, we established RBB Bancorp as our holding company in January
2011. We began to review potential acquisition candidates and, in July 2011, we acquired Las Vegas, Nevada-based First Asian Bank, or FAB, in an all
cash transaction. In September 2011, we acquired Oxnard, California-based Ventura County Business Bank, or VCBB, in an all cash transaction. After
closing both transactions, our total assets and total deposits increased by an aggregate of $94.2 million and $91.6 million, respectively. In order to
further improve our capital and liquidity to further enhance our ability to consummate acquisitions, we conducted a private placement offering of our
common stock in 2012, raising over $54 million from investors, many of whom were original shareholders of the Bank.

In May 2013, we acquired Los Angeles National Bank, or LANB, in an all cash transaction, which added $190.7 million in total assets and
$162.0 million in total deposits. In February 2016, we acquired TFC Holding Company, or TFC, and its wholly-owned subsidiary, TomatoBank, which
added $469.9 million in total assets and $405.3 million in total deposits. In March 2016, we further supplemented our capital by issuing $50 million in
aggregate principal amount of 6.50% fixed-to-floating rate subordinated notes, which qualify as Tier 2 capital and which are referred to in our
consolidated financial statements as long-term debt.

We intend to continue to pursue growth opportunities, both organically as well as through acquisitions that meet our criteria. We will target
acquisitions that we believe will be beneficial to our long-term growth strategy for loans and deposits and immediately accretive to earnings. We
believe that this offering and the registration of our shares of common stock offered by this prospectus will enable us to be more competitive for future
acquisitions by allowing us to include our common stock as potential merger consideration.

We operate as a minority depository institution, which is defined by the Federal Deposit Insurance Corporation, or FDIC, as a federally insured
depository institution where 51 percent or more of the voting stock is owned by minority individuals. A minority depository institution is eligible to
receive from the FDIC and other federal regulatory agencies training, technical assistance and review, and assistance regarding the implementation of
proposed new deposit taking and lending programs, as well as with respect to the adoption of applicable policies and procedures governing such
programs. We intend to maintain our minority depository institution designation following completion of this offering, as it is expected that at least
51% of our issued and outstanding share capital will still be owned by minority individuals. The minority depository institution designation has been
historically beneficial to us, as the FDIC has reviewed and assisted with the implementation of our deposit and lending programs, and we continue to
use the program for technical assistance. Due to our growth and size, and what we believe is a historically strong relationship with the FDIC, we
anticipate that the FDIC will continue to provide technical assistance reviewing our existing and proposed lending and deposit programs. Accordingly,
we believe any loss of our minority depository institution designation will not adversely affect our financial condition, results of operation or business
because we have already benefited greatly from the designation and anticipate leveraging those historic benefits into any new deposit and lending
programs we may develop.

In addition, in 2016, we became a Community Development Financial Institution, or CDFI, which is a financial institution that has a primary
mission of community development, serves a target market, is a financing entity, provides development services, remains accountable to its community,
and is a non-governmental entity. CDFIs are certified by the Community Development Financial Institutions Fund, or CDFI Fund, at the U.S.
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Department of the Treasury, or the Treasury, which provide funds to CDFIs through a variety of programs. The Bank has received grants totaling
$415,000 from the CDFI Fund. The CDFI Fund and the legal concept of CDFIs were established by the Riegle Community Development and Regulatory
Improvement Act of 1994. We have established a CDFI advisory board to assist the Bank in finding organizations that provide services to low-
to-moderate income people. In our commitment to this designation, the Bank has a policy that requires all directors and management above the level of
vice president to contribute at least 24 hours of community service annually to a qualified organization.

The Bank currently operates 13 branches across three separate regions: Los Angeles County, California; Ventura County, California; and Clark
County, Nevada. We currently have ten branches in Los Angeles County, located in downtown Los Angeles, San Gabriel, Torrance, Rowland Heights,
Monterey Park, Silverlake, Arcadia, Cerritos, Diamond Bar, and west Los Angeles. We have two branches in Ventura County, located in Oxnard and
Westlake Village, and one branch in Las Vegas, Nevada.

As ofMarch 31,2017, the Company had total consolidated assets of $1.5 billion, total consolidated deposits of $1.2 billion and total
consolidated shareholders’ equity of $183.5 million.

Set forth in the table below is a graph reflecting our growth in assets and deposits since our strategic plan was adopted in 2007 and the Bank was
formed in 2008, with certain milestones in the Bank’s history highlighted below each year.
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Our Strategic Plan

In connection with the organization of the Bank, we adopted a strategic plan that we update periodically to reflect the Bank’s growth and recent
developments. The Bank’s current strategic plan contains the following key elements:

. Maintain regulatory capital levels well in excess of fully phased-in Basel IIl requirements;

. Provide commercial banking services and products primarily to businesses and their owners operating within Chinese-American
communities;

. Maintain a board of directors comprised of local business leaders who work closely with community leaders;

. Attract and retain an experienced management team with demonstrated industry knowledge and lending expertise;

. Focus on a target market consisting of businesses that:
. are located in southern California, the San Francisco Bay area, or Nevada, with future geographic expansion currently focused on

New York City and Houston;

. provide or receive goods or services to or from Asian countries, primarily China (including Hong Kong and Macau) and Taiwan;
. have annual sales between $5 million and $50 million and between approximately 50 to 500 employees;
. have loan needs of $1 million to $7 million; and
. prioritize using bankers with strong market knowledge who are dedicated to serving the local markets in which we operate.
. Provide four main lending products:
. Commercial Real Estate, or CRE: CRE lending consisting of commercial real estate loans and construction and land development

loans, which we also refer to as C&D loans;

. Commercial and Industrial, or C&I: C&l lending that emphasizes trade finance, operating lines of credit, and working capital loans
secured by inventory, accounts receivables, fixed assets and real estate;

. 1-4 Single-Family Residential, or SFR (since 2014): SFR lending primarily to Asian Americans willing to provide higher down
payment amounts and pay higher fees and interest rates in return for reduced documentation requirements. The Bank originates these
loans through its correspondent banking relationships, primarily for sale, and through its branch network, primarily to be retained for
the Bank’s balance sheet. Since mid-2015, the Bank retains the loan servicing rights and obligations; and

. Small Business Administration, or SBA (since 2010): We are designated a Preferred Lender under the SBA Preferred Lender Program.
SBA loans consisting primarily of 7(a) loans to Asian Americans that are accumulated on the Bank’s balance sheet with the SBA
guaranteed portion sold in the secondary market generally on a quarterly basis.

Our Competitive Strengths

We believe that our competitive strengths set us apart from many similarly-sized community banks, and that the following attributes are key to our
success:

Experienced Board with Significant Investment in the Company. Our directors are all successful business owners or senior executives with long-
standing ties to the communities or businesses within the communities in
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which we operate. The collective professional background of our directors contributes to our organization-wide entrepreneurial culture and provides us
with valuable insights into the business and banking needs of our customer base. Prior to the completion of this offering, our directors collectively have
a 31.5% ownership interest in the Company, and when aggregated with the holdings of their extended families and their affiliated entities, they
collectively have a 66.8% ownership interest in the Company. After the completion of this offering, our directors collectively are expected to have
approximately a 24.6% ownership interest in the Company, and when aggregated with the holdings of their extended families and their affiliated
entities, they collectively are expected to have a 53.1% ownership interest in the Company. See “Principal and Selling Shareholders” on page 163 and
“Principal Family Shareholders” on page 166.

Proven and Cohesive Management Team. We are led by a seven-person executive management team, consisting of executive vice presidents, or
EVPs, with an average of 31 years of bank management experience covering the relevant disciplines of finance, lending, credit, risk, strategy, and
branch operations. These EVPs have been in their roles with the Company and the Bank for an average of seven years, and substantially all have known
and worked with our chief executive officer, or CEO, prior to joining the Bank. Collectively, they have been responsible for executing our strategic plan
and driving our growth. Our executive management team includes:

. Alan Thian, our president and CEO who has 35 years of banking experience;
. David Morris, our EVP and chief financial officer who has 31 years of banking experience and 7 years of working with our CEO;

. Jeffrey Yeh, our EVP and chief credit officer, who has 28 years of banking experience and 15 years of working with our CEO;

. Vincent Liu, our EVP and chiefrisk officer, who has 30 years of banking experience and 22 years of working with our CEO;

. Simon Pang, our EVP and chief strategy officer/regions coordinator, who has 35 years of banking experience and 18 years of working with
our CEO;

. Larsen Lee, our EVP and director of residential mortgage lending, who has 30 years of banking experience and 3 years of working with our
CEO; and

. Tsu Te Huang, our EVP and branch administrator, who has 33 years of banking experience and 17 years of working with our CEO.

A summary of each executive team member’s background is set forth under “Management” on page 143.

The Bank is also fortunate to have a depth of senior vice presidents, or SVPs, vice presidents, or VPs, and managers at all levels of the
organization, each of whom has substantial experience. We have six SVPs who cumulatively have 134 years of experience, with an average of about 20
years each, in the key positions of SBA lending, BSA, compliance, financial reporting, controller, and senior credit officer. These SVPs average about
4 years of experience at the Bank. In addition, we have six first vice presidents, or FVPs, who cumulatively have 148 years of experience, with an
average of about 25 years of experience per employee.

Growth Strategy in Attractive Markets. We have developed a community banking strategy that focuses on providing responsive and personalized
service to commercial businesses and their owners in markets with attractive growth potential. We intend to continue to grow our business, increase
profitability and maximize shareholder value through a combination of organic growth, acquisitions and de novo branch openings, as summarized
below:

. Organic Growth. Since formation, our growth has primarily resulted from organic growth by originating loans and securing deposits within
the communities of our local markets. While we
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originally focused on trade finance, CRE and C&lI loans, we added SFR lending in 2014 and retooled our SBA lending in 2014, which have
significantly contributed to our growth. The chart below illustrates that during the period from January 1,2011 to March 31,2017, we
cumulatively originated $2.5 billion of loans while we acquired $555.4 million in loans through acquisition activity. This equates to
organic (or originated) loans accounting for 82% of total loan growth during the period, with acquired loans accounting for the remaining
18%.

Three Months
Ended Year Ended December 31,
(Dollars in thousands) Cumulative  March 31,2017 2016 2015 2014 2013 2012 2011
Total loans originated $2,502,951 $ 152,980  $478,964  $503,802 $ 430,027 $ 420,705 $267,698  $248,775
Total loans acquired 555,423 - 387,676 - - 114,706 - 53,041

Cumulative Origination vs. Acquisition Loan Growth

Loans

. Growth through Acquisitions. Having successfully completed four whole-bank acquisitions since 2010, we believe we have developed an
experienced acquisition team capable of identifying and executing transactions that build shareholder value through a disciplined
approach. Each of our bank acquisitions was immediately accretive to earnings. We believe we have demonstrated that we can structure
acquisitions on favorable terms while limiting our risk from acquired loans. We also believe we have demonstrated an ability to close
acquisitions quickly and to successfully integrate acquired banks into our existing operating platform, enabling us to deliver anticipated
benefits from synergies and promptly leverage an acquired bank’s market presence. We strive to integrate the cultures of acquired
institutions to create a cohesive and consistent message both internally and externally. As a result, we believe that we have developed a
reputation as an acquirer of choice in our target markets and surrounding areas. Accordingly, we believe we are well-prepared to capitalize
on favorable acquisition opportunities that may arise in the future, and will consider acquisition opportunities in our current market if the
acquisition is accretive and adds to our branch network footprint.
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Future Geographic Expansion. We currently intend to enter the New York and Houston markets through acquisition opportunities of other
full-service banking organizations. Our management has reviewed the New York City and Houston areas for potential acquisition
candidates. We anticipate that we will have opportunities in the future to acquire an appropriate institution and hope to be able to retain
most of such target’s management in an effort to continue our model of community focused relationship banking.

According to the US Census Bureau and other publications, the New York metropolitan area is home to the largest ethnic Chinese
population outside of Asia, constituting the largest metropolitan Asian American group in the United States and the largest Asian-national
metropolitan diaspora in the Western Hemisphere. This population enumerates an estimated 812,410 ethnic Chinese individuals as 0f2015,
including several Chinatowns in the metropolitan area. Houston, the county seat for Harris County, is the largest city in Texas and the fourth
largest city in the United States. As ofthe 2010 Census, Harris” County’s population was 4,092,459, making it the most populous county in
Texas and the third-most populous county in the United States. According to the 2010 Census there were 43,940 persons of
Chinese/Taiwanese descent in Harris County, making up 15.7% of all Asians in the county. This figure includes those with origins from
mainland China, Taiwan, and Hong Kong. In addition, we believe that there are fewer banks and other financial institutions per capita that
serve Asian Americans in the New York and Houston metropolitan areas, respectively, as compared to our current market area that offer the
kinds of products and services we offer, such as SBA loans and what we consider to be our proprietary single-family mortgage loan product.

Secondary markets that we may consider include San Diego and Riverside Counties in southern California, as well as Chicago and Phoenix.

De Novo Branch Expansion. While our acquisition strategy is mainly focused on entering new markets, our de novo branching is focused on
expansion into other Chinese-American populated areas in the general markets we currently serve. Many of our customers, particularly our
retail branch clients, have one or more locations in other Asian-American communities. We believe that these customers will generate
additional deposits if we had branches in those areas. Our current target areas for de novo expansion are Irvine, California; Henderson,
Nevada; and Summerlin, Nevada. However, if the opportunity should arise, we may seek to establish a de novo institution in the San
Francisco area with bankers who are well known in their community.

Building upon our significant growth since our inception, we have developed an infrastructure and credit culture that we believe will support
future growth and expansion efforts while maintaining outstanding asset quality. Specifically, from December 31,2010 to March 31,2017, we have:

increased total assets from $300.5 million to $1.5 billion;
increased net loans from $203.3 million to $1.1 billion;
increased total deposits from $236.4 million to $1.2 billion;

increased our earnings from a net loss of $3.7 million in 2010 to net income of $19.1 million for the year ended December 31,2016, and net
income of $5.5 million for the three months ended March 31,2017; and

expanded our footprint from four full-service locations to 13 full-service locations in what we believe are three of the most vibrant growth
markets in the nation.

Conservative Risk Profile. We maintain a conservative credit culture with strict underwriting standards. We have experienced only $2.7 million of
credit losses on the $2.5 billion of loans that we have originated since the Bank was founded in 2008. Of our $555.4 million of acquired loans,
$329.5 million remained outstanding as of March 31,2017 (net of payoffs), which represented 28.9% of our total loan portfolio as of March 31,2017.
These acquired loans were marked to fair value at acquisition and we have built a dedicated special credits group




Table of Contents

focused on successfully managing and exiting problem loans to achieve the highest possible return. At March 31,2017, we had $6.9 million of
nonperforming assets, or 0.46% of total assets, $3.6 million of which related to two SBA guaranteed loans. At March 31,2017, we maintained an
allowance for loan losses of $14.2 million, reflecting 1.24% of total loans, and had $4.3 million of total credit discounts on acquired loans, reflecting
1.24% of the remaining balance of such loans as of March 31,2017. In addition, we maintain a conservative amount of capital and liquidity: our
regulatory capital ratios as of March 31,2017 of 11.1% of Tier 1 leverage capital to average assets, 12.9% of common equity Tier 1 capital, 13.2% of
Tier 1 risk-based capital and 18.6% of total risk-based capital are all well above required fully phased-in regulatory thresholds 0f4.0%, 7.0%, 8.5% and
10.5%, respectively.

Asset Sensitive Balance Sheet. We have positioned our balance sheet to benefit significantly from a rising interest rate environment. A majority of
our CRE and C&l loans have floating interest rates and have floors below which the interest rate will not fall for the life of the loan. With the recent rise
in interest rates since the November 2016 election, approximately three-fourths of our loans are variable-rate loans (with an interest rate in excess of the
relevant floors) which will reprice upwards as interest rates increase. This means that a continuing upward movement in interest rates will more
immediately be reflected in increased yields for our loan portfolio. Our net interest income at risk reported at March 31,2017 projects that our earnings
are expected to be materially sensitive to changes in interest rates over the next year. Our economic value of equity reported at March 31,2017 projects
that as interest rates increase immediately, the economic value of equity position will be expected to increase. While a rise in rates could negatively
impact our SFR mortgage loan originations, we believe our target market of Asian Americans are more focused on our non-qualified mortgages product
and are less price sensitive to rising rates. See “Management’s Discussion and Analysis of Financial Condition and Results of Operations—Quantitative
and Qualitative Disclosures about Market Risk—Interest Rate Risk” on page 105 for more discussion about our interest rate exposure.

Strong Regulatory Relations and Sophisticated Risk Management Functions. We have made it a priority to maintain excellent relations with the
California Department of Business Oversight, or DBO, the FDIC, the Board of Governors of the Federal Reserve System, or the Federal Reserve, and the
Federal Reserve Bank of San Francisco, or the Federal Reserve Bank. We have consistently exceeded our applicable regulatory capital requirements
and, through our long-term relationships with our core group of investors, we believe we have the ability to raise additional capital as such needs may
develop. In addition, we are a minority-owned bank and, as such, we use the FDIC minority depository technical assistance program with each new
product we implement. We believe one of our major competitive advantages is our utilization, through this program, of FDIC experts to review policies
and procedures, and provide training when developing new products or implementing new regulations. We intend to maintain our minority depository
institution designation following completion of this offering, as it is expected that at least 51% of our issued and outstanding share capital will still be
owned by minority individuals. Risk management is a vital part of our strategic plan, and we have implemented a variety of tools and policies to help us
navigate the challenges of rapid growth. In anticipation of continued balance sheet and franchise growth, we have sought to maintain a risk
management program suitable for an organization larger than ours, including in the areas of regulatory compliance, cybersecurity and internal audit, and
to hire talented risk management professionals with experience building risk management programs at much larger financial institutions.

Management Participation in Industry Leadership Positions. Our management team has strong ties and relationships within the Asian-American
communities where we operate, as well as at high levels of government in China and Taiwan. In addition, our management team maintains a variety of
industry leadership positions, which have enhanced the Bank’s reputation and name recognition, and facilitated strong loan and deposit growth. These
opportunities provide our management team with knowledge of key regulatory and market developments that may impact the evolving business
environment in which we operate. The Bank has also received numerous awards that include receiving the Outstanding Overseas Taiwanese SME Award
in 2013, and our president,
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Mr. Thian, having been appointed twice to the FDIC’s Community Banking Commission and currently serving on the U.S. Consumer Financial
Protection Bureau’s, or CFPB, Community Banking Commission.

Proven Financial Performance. We achieved our first year of profitability in 201 1. Our profitability since then is detailed in the chart below.

As of and for the

Three Months
Ended March 31, As of and for the Year Ended December 31,
(Dollars in thousands) 2017 2016 2016 2015 2014 2013 2012
Net income $5,493 $ 2,840 $19,079 $12,973 $10,428 $7,004 $4,046
Return on average assets 1.55% 0.95% 1.41% 1.29% 1.29% 1.06% 0.70%
Return on average shareholders’ equity 12.13 6.86 11.08 8.23 7.15 5.64 4.45

While maintaining a focus on earnings growth, we have diversified our revenue stream by adding SFR mortgage loans and SBA loans to our
product offerings. Our net income growth is attributable to our increasing interest income, as well as our increasing noninterest income that has resulted
from selling and servicing SFR mortgage and SBA loans. We believe our diversified loan mix and significant noninterest income establishes additional
platforms for growth, and can help provide earnings stability through various economic and interest rate cycles. In particular, since 2014, we have
significantly grown SFR mortgage and SBA loan originations and sales. This has contributed to our growth in noninterest income from $2.3 million, or
33.0% of pre-tax income for the year ended December 31,2012, to $9.0 million, or 27.5% of pre-tax income for the year ended December 31,2016, and
$2.4 million, or 26.0% for the three months ended March 31,2017.

Diversified Loan Portfolio. Our loan portfolio currently consists of four loan types: CRE, C&I, SFR and SBA, with diversified product offerings
within each type. The charts below illustrate our loan portfolio composition as of March 31,2017, separately by type of collateral support and relevant
business line. As described below in greater detail in “Business” on page 111, the type of collateral supporting a loan is not necessarily indicative of the
business line from which the loan was generated.

By Collateral Type By Business Line

Consumer
& Other

5%

1-4
Family

CRE
(Non-
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Our CRE loans are secured by owner-occupied and non-owner-occupied commercial property, including loans secured by single-family residences
for a business purpose, multi-family property and construction and land development loans. The real estate securing our existing CRE loans include a
wide variety of property types, such as owner-occupied offices, warehouses and production facilities, office buildings, hotels, mixed-use residential and
commercial retail centers, multi-family properties and assisted living facilities.

Our C&l loans include loans that are secured by equipment, inventory and accounts receivable, as well as unsecured lines of credit. The loans are
typically made to small- and medium-sized (between $1 and $25 million in annual revenue) manufacturing, wholesale, retail and service businesses for
working capital needs, business expansions and for international trade financing. Although such loans are primarily underwritten based on the cash flow
of the business, as of March 31,2017, substantially all of our C&I loans were secured in whole or in part by business assets, real estate or both.

Our SER loans are originated throughout California, but the non-qualified SFR loans retained on our balance sheet that are originated through our
branch network are secured by properties located primarily in southern California and, to a lesser extent, Las Vegas, Nevada.

Our SBA loans are originated to all types of small businesses, including hotels and motels, gas stations, franchises and restaurants. The SBA
portfolio primarily consists of commercial real estate Section 7(a) loans. We typically sell the 75% guaranteed portion of such loans on a quarterly basis
in the secondary market, and retain 25% along with servicing for the loans.

Because of our business strategy and the breadth of the economy within our current origination markets, which are primarily Los Angeles, Orange,
Ventura Counties in California, and Clark County in Nevada, our loan portfolio is widely diversified across industry lines and not concentrated in any
one particular business sector. We expect this diversification to continue as a result of our current practices and strategies. With the exception of SFR
mortgage loans, a significant portion of which are sold in the secondary market, our demand for consumer credit is minimal. As of December 31,2016,
our CRE concentration ratio (as defined by the federal bank regulators) was 256.4% and as of March 31,2017 was 250.1%. This is below the
interagency Concentrations in Commercial Real Estate Lending, Sound Risk Management Practices guidance, or CRE Concentration Guidance, which
suggests that concentrations in excess of 300% of an institution’s total capital may warrant additional regulatory scrutiny. Pursuant to the CRE
Concentration Guidance, CRE loans secured by owner occupied commercial property are excluded from the types of loans considered for purposes of
determining our CRE concentration. We believe that our diversified loan portfolio has proven our ability to mitigate CRE concentration risk, and will
help us stay within the indicated guidelines for CRE concentration.

High-Touch Customer Service Focus with Relationship Banking. We strive to differentiate ourselves from our competition by providing the best
“relationship-based” services to small- and medium-sized businesses and their owners in our target markets. We believe we accomplish this by
providing our customers with a superior level of high-touch and responsive service delivered by experienced bankers in a manner that maximizes our
clients’ efficiency. We consistently emphasize to our employees the importance of delivering outstanding customer service and seeking opportunities to
strengthen relationships with both customers and the communities we serve. A primary mission of the Bank is to meet the financial services needs of
underserved customers in our markets, and we strive to make a difference by giving back to these communities.

Scalable Operating Platform. We have made substantial investments in our infrastructure and technology in order to create a scalable platform for
future organic and inorganic growth. We have integrated the systems of the four banks that we have acquired since 2010, which includes nine total
branch offices, while maintaining a relatively low efficiency ratio 0f42.4% and 44.2% for the year ended December 31,2016 and the three months
ended March 31,2017, respectively, and while growing our balance sheet and footprint. Management believes
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that our efficiency ratio is low compared to our non-Asian-American peer group because of the nature of our customer base, specifically the number of
our customers that maintain large deposit balances with the Bank. However, management believes that our efficiency ratio is higher than some of our
Asian-American peers because of our SFR loan and servicing department and our SBA loans and servicing department, which require comparatively
more personnel and infrastructure to operate effectively. Notwithstanding, we believe that as a result of our prior investments in our infrastructure,
technology and personnel, we have the operating leverage to support our future growth without causing our noninterest expenses to incrementally
increase by a corresponding amount.

Market Area

We are headquartered in Los Angeles County, California. We currently have ten branches in Los Angeles County located in downtown Los
Angeles, San Gabriel, Torrance, Rowland Heights, Monterey Park, Silverlake, Arcadia, Cerritos, Diamond Bar, west Los Angeles, and one loan
production office in the city of Industry. We operate primarily in the Los Angeles-Long Beach-Anaheim, California Metropolitan Statistical Area, or
MSA. With over 13 million residents, it is the largest MSA in California, the second largest MSA in the United States, and one of the most significant
business markets in the world. It is estimated that the greater Los Angeles area has a gross domestic product of approximately $1 trillion, which would
rank it as the 16th largest economy in the world. The economic base of the area is heavily dependent on small- and medium-sized businesses, providing
us with a market rich in potential customers. According to the U.S. Census Bureau, Asian Americans account for 15.1% of'the over 10.1 million residents
in Los Angeles County as of July 1,2016.

We operate two branches in Ventura County, California, in Westlake Village and Oxnard. Westlake Village is considered part of the Los Angeles-
Long Beach-Anaheim, California MSA and has similar market characteristics. Oxnard has similar market characteristics of Ventura County, which is
home to a broad array of industries, including agriculture, professional business services, technology and tourism. Its proximity to one of the world’s
leading wine-growing regions and its 43 miles of coastline attracts a large number of visitors. Ventura County is not only a port of call for travelers, but
also a shipping hub for automobiles and agricultural goods. Port Hueneme serves as a distribution hub for automobile manufacturers and is a collection
point for many agricultural goods that are shipped throughout the United States. According to the U.S. Census Bureau, Asian Americans account for
6.7% of'the 850,536 residents in Ventura County as of July 1,2016.

We also operate one branch in the Las Vegas-Paradise, Nevada MSA. This MSA is located in the southern part of the state of Nevada, and includes
the cities of Las Vegas, Henderson, North Las Vegas, and Boulder City. A central part of the MSA is the Las Vegas Valley, a 600 square mile basin that
includes the MSA’s largest city, Las Vegas. With a 2016 gross domestic product of approximately $118 billion, this MSA contains the largest
concentration of people in the state (approximately 2.2 million), and is a significant tourist destination, drawing over 43 million international and
domestic visitors in 2016. According to the U.S. Census Bureau, Asian Americans account for 10.1% ofthe over 2.1 million residents in Clark County as
of July 1,2016.

RBB Total Asian American Population  Chinese-American |
Location ke

Branches

4

3
L 2 f
Lrban Honolulu, HI 1,008,834 414,117 41.0% | 12
Philadelphia-Camden-Wilmington, PA-NJ-DE-MD 6,096,952 164,862 i (% 1 2
Las Vegas-Henderson-Paradise, MY Yes 2,173,543 218,389 10.0% 0 3

(1) Count refers to total number of Chinese-American banks that are headquartered in the indicated MSA.

Source: SNL Financial, 2010 Census
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The above table represents select MSAs with both a high concentration of Asian Americans relative to the total population and a high number of
Chinese-American banks and branches, ranked by total Asian-American population. The gold highlighting represents MSAs where the Bank currently
operates a branch location, while the blue shading with an asterisk indicates MSAs that the Company has identified as strategic areas for expansion
moving forward given the density of Asian Americans relative to the total population. We believe that the areas targeted for growth represent substantial
opportunities to grow our franchise.

Our Competition

We view the Chinese-American banking market, including RBB, as comprised of 37 banks divided into three segments: large publicly-traded
banks (3 banks), locally-owned banks (30 banks), and banks that are subsidiaries of Taiwanese or Chinese banks (4 banks). In addition to RBB, 15 of the
locally-owned banks are based in California. We are currently the sixth-largest bank among this group of 37 banks.
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The table and map below provide more details on the current Chinese-American banks.

Chinese-American Bank (1) Location the U.S. ras of Jume 7, 2017,
exas, Midwest and East Coast

r

D Curient RBE;gramh losatsons
@ Cither Chinese- Amverican hank (1} branches
- > = T

-

Company State Brunches' Total Assets ($%1) Total Loans (SM) Totol Depasits (350
[Pubidy Traded Clifwes-Amwricam Bawis ]
East West Bancom, Inc. Pasadena, CA 12 35,3421 £26,217.1 SHLE4E0
Cathay Gengral Bancoap Lo Angeles, CA L] 14,224.00 11,2514 11,587.3
Prefemmed Bank Los Angeles, CA 12 LR R 2,657.2 295006
[Fordige Owned Chlnese-AwericanBanls ]
CTBC Bank Carp. (USA) Los Angeles, CA 12 30279 24331 2503 8
Inclustrial and Commmercial Bank of Chins (USA)L Mational Association  Mew Yark, NY 2] 2,074.1 1,679.3 17146

EverTrust Baik Pasadena, UA 7 6.6 S5B.T &6TH.1

First Commarcial Bank (USA) Adhambra, T4 T 5204 4639 5.3

First Chesce Bank Cermitos, CA 5 214.8 TALE Tav4
First General Bank Rowland Heighis, CA 4 BA2G 7559 Thld
First American [nternaisonal Bank Brocklyn, NY ] 409 T4 T
Cralden Hank, Mational Association Houstan, TX 7 Ti45 3628 Gl
Havwaii Mational Bank Honolule, HI 14 iy, (1 4253 G4,
Bank af the Criesit San Franciseo, CA # ill.4 Han i 3122
Amerasia Bank Flushimg, NY L3 661 4570 s07.1
Intematiomal Bank of Chacaga Chicagn, L 7 2159 355.1 31T
American Plus Bank, N.AL Arclia, CA 3 466.9 4032 g7
New OMNI Bank, Mational Association Adhambra, CA 3 431 JM4E 1262
Sowrihwesiern Naoibanal Bank Housian, TX 5 350D 4.1 e LG
Universal Bank West Cavina, CA ] 4R Pk .2
Megn Bank San Gabeiel, CA i 30 238 e
Pagifie Alliamce Bank Bosemesd, CA 2 2655 014 2330
Absius Federal Savings Bank Mew York, NY L3 49.0 3.7 e
American Continental Bank City of Indhustry, CA 4 palin] 150.3 1754
Fastbank, Matwnal Association Mew York, NY 2 I8R.9 105.1 153.1
Pacific Global Bank Chicagn, IL 3 I8R.1 142.6 1668
Asion Bank Philadelphia, PA 1 168.2 120 128.7
Meiropalitan Bank Chakland, CA 4 155.6 18,1 135
Global Bank Mew Yark, MY 1 1528 1243 1153
Clinatoam Federal Savings Hank Mew York, NY 3 1344 %13 sz
Ciateway Bank, F.5.8. Dakland, CA 1 131.8 Ti6 1222
United Pacific Bank City of Industry, CA 2 125.0 Lol e
United Orignt Bank MNew Yaork, NY 2 w7 EE.D BB
Califomia Pacific Bank San Francisco, CA 2 BL0 558 Sikd
American Metra Bank Chicagn, [L r! 657 24 04
Califomin International Bank, WA Rosemead, CA a 62,3 440 3.4
Asian Pacific Mational Hank San Gabriel, CA 2 i i 500

(1) Chinese-American bank universe as defined by RBB’s Management team.
(2) Branches are pro forma for pending acquisitions.
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In addition to these Chinese-American banks, we also compete with other banks in the region, particularly with Korean-American banks in our
SFR and SBA lending areas. Although we were founded by and market primarily to Chinese Americans, we are broadening our marketing efforts to
include all categories of Asian Americans. In certain geographic markets where we currently operate, there is overlap between Chinese-American,
Korean-American and other Asian-American banks for loan and deposit business. We aim to grow both organically and potentially through acquisitions
in these markets.

Other Subsidiaries

TFC Statutory Trust. In connection with our 2016 acquisition of TomatoBank and its holding company, TFC, the Company acquired TFC
Statutory Trust I, or the Trust, a statutory business trust that was established by TFC in 2006 as a wholly-owned subsidiary. The Trust issued trust
preferred securities representing undivided preferred beneficial interests in the assets of the Trust. The proceeds of these trust preferred securities were
invested in certain securities issued by us, with similar terms to the relevant series of securities issued by the Trust, which we refer to as subordinated
debentures. The Company guarantees, on a limited basis, the payments of distributions on the capital securities of the Trust and payments on
redemption of the capital securities of the Trust. The Company is the owner of all the beneficial interests represented by the common securities of the
Trust.

RBB Asset Management Company. In 2012, as a result of our acquisitions of FAB and VCBB, we established RBB Asset Management Company,
or RAM, as a wholly-owned subsidiary of the Company. In March 2013, RAM purchased approximately $6.5 million in loans and $1.7 million in other
real estate owned, or OREO, from the Bank that had been acquired in the FAB and VCBB acquisitions. The Bank received a one-time gain on sale of
those assets of approximately $1.3 million, which was partially offset by a loss of approximately $782,000. As of March 31,2017, there was
approximately a $494,000 gain still to be recognized from the loans that were sold to RAM in 2013. We may continue to utilize RAM to purchase
certain assets from the banks acquired in acquisitions that we may make in the future.

Risks Relating to Our Company

Our ability to implement our strategic plan and the success of our business are subject to numerous risks and uncertainties, which are discussed in
the section titled “Risk Factors,” beginning on page 21, and include the following:

. a decline in general business and economic conditions and any regulatory responses to such conditions could have a material adverse effect
on us;
. if we do not effectively manage our credit risk, we may experience increased levels of delinquencies, nonperforming loans and charge-offs,

which could require increases in our provision for loan losses;
. our allowance for loan losses may prove to be insufficient to absorb potential losses in our loan portfolio;

. we are subject to extensive state and federal financial regulation, and compliance with changing requirements may restrict our activities or
have an adverse effect on our results of operations;

. a large percentage of our deposits is attributable to a relatively small number of customers and the withdrawal of a substantial portion of
such deposits could adversely impact our liquidity;

. since 2011, our net interest margin has been positively affected by the accretion of purchased loan discounts relating to loans acquired in
prior acquisitions, and no assurance can be made that such acquisitions will continue in the future and, in any event, will continue to
positively impact our net interest margin;
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than other types of loans;

Corporate Information

Common stock offered by us
Common stock offered by the selling shareholders
Underwriters’ purchase option

Common stock outstanding after completion
of this offering

Use of proceeds

Dividends

. we generally retain the non-guaranteed portions of the SBA loans that we originate and, to the extent the borrowers of such loans experience
financial difficulty, our financial condition and results of operations could be adversely impacted;

. as of March 31,2017, 46.9% of our total loan portfolio consisted of commercial real estate loans, which may have a higher degree of risk

. as of March 31,2017, 98.8% of our single-family residential mortgage loans consisted of non-qualified mortgage loans, which are
considered to have a higher degree of risk and are less liquid than qualified mortgage loans; and

. although we have historically been disciplined in pricing our acquisitions, acquisition pricing has increased and there can be no assurance
that the higher multiples being paid in bank acquisitions will not adversely impact our ability to execute acquisitions in the future or
adversely affect the returns we earn from such acquisitions.

Our principal executive offices are located at 660 S. Figueroa Street, Suite 1888, Los Angeles, California 90017, and our telephone number at that
address is (213) 627-9888. Our administrative and lending center is located at 123 E. Valley Blvd., San Gabriel, California 91176. In addition, our
finance and operations center is located at 7025 Orangethorpe Avenue, Buena Park California 9062 1. Our website address is
www.royalbusinessbankusa.com. The information contained on our website is not a part of, or incorporated by reference into, this prospectus.

The Offering
2,100,000 shares.

900,000 shares.
450,000 shares from us.

14,927,803 shares (or 15,377,803 shares if the underwriters exercise their purchase option in
full).

We estimate that the net proceeds to us from this offering, after deducting underwriting
discounts and estimated offering expenses, will be approximately $ million (or
approximately $ million if the underwriters exercise their option to purchase additional
shares in full), based on an assumed public offering price of $ per share. We intend to
contribute $25 million of the net proceeds that we receive from this offering to the Bank, and
to use the remainder for general corporate purposes, which could include future acquisitions
and other growth initiatives. We will not receive any proceeds from the sale of shares of our
common stock by the selling shareholders. See “Use of Proceeds.”

It has been our policy to pay annual dividends to holders of our common stock. We have paid
annual dividends to our shareholders of
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the past three years of between $0.20 and $0.30 per share, with our last annual dividend of
$0.30 per share paid in the first quarter 0of2017 based upon our 2016 earnings. We plan to
change our dividend policy and practice to pay quarterly dividends, starting in the fourth
quarter of 2017 and quarterly thereafter. We expect that the amount to be paid annually will
be equal to 20% (or 5% per quarter) of our basic earnings per share for the four quarters
immediately preceding the proposed payment. Based on this formula for paying dividends, if
this quarterly dividend policy had been in effect for the quarter ended March 31,2017, we
would have paid a dividend of $0.08 per share. We have no obligation to pay dividends and
we may change our dividend policy at any time without notice to our shareholders. Any future
determination to pay dividends to holders of our common stock will depend on our results of
operations, financial condition, capital requirements, banking regulations, contractual
restrictions and any other factors that our board of directors may deem relevant. See “Dividend
Policy.”

Risk Factors Investing in shares of our common stock involves a high degree ofrisk. See “Risk Factors”
beginning on page 21 for a discussion of certain factors you should consider carefully before
deciding to invest.

NASDAQ symbol Our common stock has been approved for listing on the NASDAQ Global Select Market under
the trading symbol .

Unless otherwise indicated, all information in this prospectus relating to the number of shares of common stock to be outstanding immediately
after the completion of this offering is based on 12,827,803 shares outstanding as of March 31,2017, and:

. excludes 2,310,904 shares of common stock issuable upon exercise of stock options outstanding at March 31,2017 at a weighted average
exercise price of $10.33 per share;

. excludes 1,353,207 shares of common stock reserved at March 31,2017 available for future awards under our 2017 Omnibus Stock
Incentive Plan;

. assumes the underwriters do not exercise their option to purchase up to 450,000 additional shares from us; and

. excludes 17,500 restricted shares of common stock that may become issuable to our chairman, president and chief executive officer. See
“Executive Compensation—Equity Grants to Management in this Offering” on page 158.

In addition, the information in this prospectus assumes the selling shareholders named in this prospectus determine to sell all of the 900,000
shares being offered by them. If any of the selling shareholders determine to sell less than the full number of shares offered by them pursuant to this
prospectus, then the number of shares that the underwriters may purchase from us pursuant to their purchase option would decrease by 15% of the
amount of such reduction.
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Summary Consolidated Financial Data

The following table sets forth summary historical consolidated financial data as of the dates and for the periods shown. The summary balance
sheet data as of December 31,2016 and 2015 and the summary income statement data for the years ended December 31,2016,2015 and 2014 have been
derived from our audited consolidated financial statements included elsewhere in this prospectus. The summary balance sheet data as of December 31,
2014,2013 and 2012 and the summary income statement data for the years ended December 31,2013 and 2012 have been derived from our audited
consolidated financial statements that are not included in this prospectus. The summary consolidated financial data as of and for the three months ended
March 31,2017 and 2016 is derived from our unaudited interim consolidated financial statements included elsewhere in this prospectus or derived from
our internal financial statements and includes all normal and recurring adjustments that we consider necessary for a fair presentation. Operating results
for the three months ended March 31,2017 are not necessarily indicative of the results that may be expected for the year ending December 31, 2017.

As described elsewhere in this prospectus, we have consummated several acquisitions in recent fiscal periods. The results and other financial data
of'these acquired operations are not included in the table below for the periods prior to their respective acquisition dates and, therefore, the financial
data for these prior periods is not comparable in all respects and are not necessarily indicative of our future results. You should read the following
financial data in conjunction with the other information contained in this prospectus, including under “Management’s Discussion and Analysis of
Financial Condition and Results of Operations” and in the financial statements and related notes included elsewhere in this prospectus.

As of and for the Three As of and for the Year Ended
Months Ended March 31, December 31,

(Dollars in thousands, except
per share data) 2017 2016 2016 2015 2014 2013 2012
Balance sheet data:
Total assets $ 1,505,748 $ 1,448,573 $1,395,551 $1,023,084 $925,891 $723,410 $576,484
Total loans, gross 1,139,563 1,165,773 1,110,446 792,362 700,436 576,629 327,316
Allowance for loan losses (14,186) (10,798) (14,162) (10,023) (8,848) (7,549) (7,122)
Mortgage loans held for sale 66,555 76,124 44,345 41,496 45,604 — -
Securities 45,361 37,751 45,491 27,094 31,641 68,290 176,964
Total deposits 1,248,257 1,231,287 1,152,763 853,417 767,364 574,079 442,678
Long-term debt 49,419 40,150 49,383 - - — -
Subordinated debentures 3,357 3,255 3,334 - - - -
Total shareholders’ equity 183,496 166,973 181,585 163,645 151,981 137,992 108,113
Tangible common equity $ 151,857 $ 134,929 $ 149,852 $ 159,178 $147,398 $133,277 $107,324
Credit quality data:
Loans 30-89 days past due $ 2,525 $ 731 $ 343 $ 271 $ 4,481 $ 662 $ 122
Loans 30-89 days past due to total loans 0.22% 0.06% 0.03% 0.03% 0.64% 0.11% 0.04%
Nonperforming loans (1) 6,109 7,305 6,133 6,112 4,059 5,225 8,368
Nonperforming loans to total loans (1) 0.54 0.63 0.55 0.77 0.58 0.91 2.56
Nonperforming assets (2) 6,942 7,598 6,966 6,405 5,220 6,736 9,793
Nonperforming assets to total assets (2) 0.46 0.52 0.50 0.63 0.56 0.93 1.70
Allowance for loan losses to total loans (1) 1.24 0.93 1.28 1.26 1.26 1.31 2.18
Allowance for loan losses to nonperforming

loans (1) 232.21 147.82 230.91 163.99 217.98 144.48 85.11
Net charge-offs to average loans - % 0.02% 0.08% 0.03% 0.02% 0.25% - %
Income statement data:
Total interest income $ 16,759 $ 14,099 $ 68,189 $ 42,513 $ 38,149 $ 32,071 $ 24,445
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(Dollars in thousands, except
per share data)

Total interest expense

Net interest income

Provision for loan losses
Noninterest income
Noninterest expense

Income before income taxes
Income tax expense

Net income

Per share data (common stock):

Earnings:

Basic (3)

Diluted (3)

Dividends declared

Book value (4)

Tangible book value (5)

Weighted average shares
outstanding:

Basic

Diluted

Shares outstanding at period end

Adjusted earnings metrics:

Adjusted earnings (5)

Adjusted diluted earnings per
share (5)

Adjusted return on average
assets (5)

Adjusted return on average tangible
common equity (5)

Performance metrics:

Return on average assets

Return on average shareholders’
equity

Return on average tangible common
equity (5)

Yield on earning assets

Cost of average interest-bearing
liabilities

Net interest spread

Net interest margin (6)

Adjusted net interest margin (5)

Efficiency ratio (7)

Common stock dividend payout
ratio (8)

Loan to deposit ratio

Adjusted loan to deposit ratio (9)

Core deposits / total deposits (10)

Adjusted core deposits / total
deposits (11)

Net non-core funding dependency
ratio (12)

Adjusted net non-core funding
dependency ratio (13)

As of and for the Three
Months Ended March 31,

As of and for the Year Ended

December 31,

2017 2016 2016 2015 2014 2013 2012
3,245 2,064 11,707 6,936 4,522 3,367 4,410
13,514 12,035 56,482 35,577 33,627 28,704 20,035
- 998 4,974 1,386 1,446 1,613 2,058
2,432 1,351 8,966 7,862 5,496 3,377 2,323
6,578 7,682 27,906 20,084 20,112 18,154 13,259
9,368 4,706 32,568 21,969 17,565 12,314 7,041
3,875 1,866 13,489 8,996 7,137 5,310 2,995
$ 5,493 $ 2,840 $ 19,079 $ 12,973 $ 10,428 $ 7,004 $ 4,046
$ 0.43 $ 0.22 $ 1.49 $ 1.02 $ 0.82 $ 0.60 $ 0.46
0.40 0.21 1.39 0.96 0.79 0.59 0.45
0.30 = 0.20 0.25 - - -
14.30 13.07 14.16 12.81 11.95 11.00 10.34
11.84 10.57 11.68 12.46 11.59 10.62 10.27
12,827,803 12,770,571 12,800,990 12,761,832 12,642,060 11,609,166 8,872,095
13,725,721 13,669,857 13,695,900 13,552,682 13,170,685 11,874,808 8,937,413
12,827,803 12,770,571 12,827,803 12,770,571 12,720,659 12,547,201 10,455,135
$ 4,861 $ 3,171 $ 17,924 $ 11,604 $ 8,498 $ 5,190 $ 2,425
0.35 0.23 1.31 0.86 0.65 0.44 0.27
1.37% 1.06% 1.32% 1.16% 1.05% 0.79% 0.42%
12.97 8.50 12.34 7.58 6.02 4.30 2.69
1.55% 0.95% 1.41% 1.29% 1.29% 1.06% 0.70%
12.13 6.86 11.08 8.23 7.15 5.64 4.45
14.66 7.61 13.14 8.47 7.39 5.80 4.49
5.04 4.81 5.35 4.44 5.01 5.14 441
1.24 0.92 1.15 0.96 0.82 0.77 1.09
3.80 3.89 420 3.48 4.19 437 3.32
4.06 4.11 4.43 3.72 4.41 4.60 3.62
3.74 3.87 3.84 3.61 4.08 4.06 3.28
44.24 52.54 42.38 48.73 56.07 62.69 67.87
20.13 - 19.61 30.49 - - -
91.29 94.68 96.33 92.85 91.28 100.44 73.94
94.84 95.27 102.13 98.65 92.45 102.53 80.60
69.23 69.24 67.83 66.55 66.12 73.55 71.37
76.11 81.74 78.47 76.15 75.37 94.24 89.98
13.59 12.36 12.20 6.08 6.51 9.14 (0.71)
9.18 13.66 21.95 14.83 10.27 0.96 (2.27)
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As of and for the Three As of and for the Year Ended
Months Ended March 31, December 31,

(Dollars in thousands, except

per share data) 2017 2016 2016 2015 2014 2013 2012

Regulatory and other capital ratios—

consolidated:

Tangible common equity to tangible assets (5) 10.30 9.53 10.99 15.63 16.00 18.54 18.64

Tier 1 leverage ratio 11.07 11.70 10.99 15.28 16.81 18.52 17.50

Tier 1 common capital to risk-weighted assets (14) 12.88 10.91 13.30 20.23 N/A N/A N/A

Tier 1 capital to risk-weighted assets 13.15 11.13 13.55 20.23 20.47 22.22 25.54

Total capital to risk-weighted assets 18.58 15.20 19.16 21.48 21.72 23.47 26.79

Regulatory capital ratios—bank only:

Tier 1 leverage ratio 13.21 13.54 12.81 13.94 15.03 15.28 15.62

Tier 1 common capital to risk-weighted assets (14) 15.69 12.88 15.81 18.48 N/A N/A N/A

Tier 1 capital to risk-weighted assets 15.69 12.88 15.81 18.48 18.31 18.36 22.82

Total capital to risk-weighted assets 16.94 13.77 17.06 19.73 19.57 19.61 24.08

(1) Nonperforming loans include nonaccrual loans, loans past due 90 days or more and still accruing interest and loans modified under troubled debt restructurings.
Nonperforming loans exclude purchased credit impaired loans, or PCI loans, acquired in prior acquisitions.

(2) Nonperforming assets include nonperforming loans and other repossessed assets. As discussed in footnote 1, above, nonperforming loans exclude PCI loans. This ratio may,
therefore, not be comparable to a similar ratio of our peers.

(3) Earnings per share are calculated utilizing the two-class method. Basic earnings per share are calculated by dividing earnings to common shareholders by the weighted
average number of common shares outstanding. Diluted earnings per share are calculated by dividing earnings by the weighted average number of shares adjusted for the
dilutive effect of outstanding stock options using the treasury stock method.

(4) For purposes of computing book value per common share, book value equals total common shareholders’ equity.

(5) Tangible book value per share, adjusted earnings, adjusted diluted earnings per share, adjusted return on average assets, adjusted return on average tangible common equity,
return on average tangible common equity, tangible common equity to tangible assets and adjusted net interest margin are non-GAAP financial measures. See “Selected
Historical Consolidated Financial Data—Non-GAAP Financial Measures” for a reconciliation of these measures to their most comparable GAAP measures.

(6) Net interest margin is presented on a fully taxable equivalent, or FTE, basis

(7) Efficiency ratio represents noninterest expenses, as adjusted, divided by the sum of fully taxable equivalent net interest income plus noninterest income, as adjusted.
Noninterest expense adjustments exclude integration and acquisition related expenses. Noninterest income adjustments exclude bargain purchase gains, realized gains or
losses from the sale of investment securities, gains or losses on sale of other assets and CDFI Fund grant.

(8) Common stock dividend payout ratio represents dividends per share divided by basic earnings per share. See “Dividend Policy.” The common stock dividend payout ratio
reflected for the three months ended March 31, 2017 represents the dividend declared and paid by the Company in the first fiscal quarter of 2017 based on the Company’s
earning for the 12 months ended December 31, 2016. The common stock dividend payout ratio reflected for the years ended December 31, 2016 and 2015 represent the
dividends declared and paid by the Company during 2016 and 2015 based on the Company’s earnings for the 12 months ended December 31, 2015 and 2014,
respectively.

(9) For the purposes of calculating the loan to deposit ratio, short-term loans with maturities of less than 90-days, specifically “Term Fed Funds” and purchased receivables are

not included as loans as defined by the regulatory agencies.

(10) The Bank measures core deposits by reviewing all relationships over $250,000 on a quarterly basis. After discussions with our regulators on the proper way to measure core

deposits, we now track all deposit relationships over $250,000 on a quarterly basis and consider a relationship to be core if there are any three or more of the following:

(i) relationships with us (as a director or shareholder); (ii) deposits within our market area; (iii) additional non-deposit services with us; (iv) electronic banking services with
us; (v) active demand deposit account with us; (vi) deposits at market interest rates; and (vii) longevity of the relationship with us. We consider all deposit relationships
under $250,000 as a core relationship except for time deposits originated through an internet service. This differs from the traditional definition of core deposits which is
demand and savings deposits plus time deposits less than $250,000. As many of our customers have more than $250,000 on deposit with us, we believe that using this
method reflects a more accurate assessment of our deposit base.

(11) Adjusted core deposits ratio is a ratio management uses to measure core deposits. See “Selected Historical Consolidated Financial Data—Non-GAAP Financial Measures”.
(12) Net non-core funding dependency ratio represents the degree to which the Bank is funding longer term assets with non-core funds. We calculate this ratio as non-core

liabilities, less short term investments, divided by long term assets.

(13) Adjusted non-core funding dependency ratio is a ratio management uses to measure dependency on non-core deposits. To determine non-core liabilities we review each

deposit relationship using the criteria for determining whether a relationship is core as described in footnote 11 above.

(14) The Tier 1 common capital to risk-weighted assets ratio is required under the Basel III Final Rules, which became effective for the Company and the Bank on January 1,

2015. Accordingly, this ratio is shown as not applicable (“N/A”) for periods ending prior to January 1, 2015.
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RISK FACTORS

Investing in our common stock involves a high degree of risk. Before you decide to invest, you should carefully consider the risks described below,
together with all other information included in this prospectus. We believe the risks described below are the risks that are material to us. Any of the
following risks, as well as risks that we do not know or currently deem immaterial, could have a material adverse effect on our business, financial condition,
results of operations and growth prospects. In that case, you could experience a partial or complete loss of your investment.

Risks Related to Our Business

A decline in general business and economic conditions and any regulatory responses to such conditions could have a material adverse effect on our
business, financial position, results of operations and growth prospects.

Our business and operations are sensitive to general business and economic conditions in the United States, generally, and particularly the state of
California and the Los Angeles and Las Vegas, Nevada metropolitan areas. Unfavorable or uncertain economic and market conditions could lead to credit
quality concerns related to repayment ability and collateral protection as well as reduced demand for the products and services we offer. In recent years there
has been a gradual improvement in the U.S. economy as evidenced by a rebound in the housing market, lower unemployment and higher equities markets;
however, economic growth has been uneven, and opinions vary on the strength and direction of the economy. Uncertainties also have arisen regarding the
potential for a reversal or renegotiation of international trade agreements and for comprehensive tax reform under the administration of U.S. President Donald
J. Trump, and the impact such actions and other policies of the new administration may have on economic and market conditions. In addition, concemns about
the performance of international economies, especially in Europe and emerging markets, and economic conditions in Asia, particularly the economies of
China and Taiwan, can impact the economy and financial markets here in the United States. If the national, regional and local economies experience
worsening economic conditions, including high levels of unemployment, our growth and profitability could be constrained. Weak economic conditions are
characterized by, among other indicators, deflation, elevated levels of unemployment, fluctuations in debt and equity capital markets, increased
delinquencies on mortgage, commercial and consumer loans, residential and commercial real estate price declines, lower home sales and commercial activity,
and fluctuations in the commercial Federal Housing Administration, or FHA, financing sector. All of these factors are generally detrimental to our business.
Our business is significantly affected by monetary and other regulatory policies of the U.S. federal government, its agencies and government-sponsored
entities. Changes in any of these policies are influenced by macroeconomic conditions and other factors that are beyond our control, are difficult to predict
and could have a material adverse effect on our business, financial position, results of operations and growth prospects.

Our business depends on our ability to attract and retain Asian-American immigrants as clients.

Our business is based on successfully attracting and retaining Asian-American immigrants as clients for both our non-qualified residential mortgage
loans and deposits. We may be limited in our ability to attract Asian-American clients to the extent the U.S. adopts restrictive domestic immigration laws.
Changes to U.S. immigration policies as proposed by the Trump Administration that restrain the flow of immigrants may inhibit our ability to meet our goals
and budgets for non-qualified SFR mortgage loans and deposits, which may adversely affect our net interest income and net income.

Liquidity risks could affect operations and jeopardize our business, financial condition, and results of operations.

Liquidity is essential to our business. An inability to raise funds through deposits, borrowings, the sale of loans and/or investment securities and from
other sources could have a substantial negative effect on our liquidity. Our most important source of funds consists of our customer deposits. Such deposit
balances can

21



Table of Contents

decrease when customers perceive alternative investments, such as the stock market, as providing a better risk/return tradeoff, or, in connection with our
commercial mortgage servicing business, third parties for whom we provide servicing choose to terminate that relationship with us. If customers move money
out of bank deposits and into other investments, we could lose a relatively low cost source of funds, which would require us to seek wholesale funding
alternatives in order to continue to grow, thereby increasing our funding costs and reducing our net interest income and net income.

Other primary sources of funds consist of cash from operations, investment maturities and sales, and proceeds from the issuance and sale of our equity
and debt securities to investors. Additional liquidity is provided by repurchase agreements and the ability to borrow from the Federal Reserve Bank and the
Federal Home Loan Bank of San Francisco. We also may borrow from third-party lenders from time to time. Our access to funding sources in amounts
adequate to finance or capitalize our activities or on terms that are acceptable to us could be impaired by factors that affect us directly or the financial
services industry or economy in general, such as disruptions in the financial markets or negative views and expectations about the prospects for the financial
services industry.

Any decline in available funding could adversely impact our ability to continue to implement our strategic plan, including originate loans, invest in
securities, meet our expenses, pay dividends to our shareholders or to fulfill obligations such as repaying our borrowings or meeting deposit withdrawal
demands, any of which could have a material adverse impact on our liquidity, business, financial condition and results of operations.

We may receive notice of payment on a SBA loan guarantee prior to the effective date of our registration statement, which would require us to revise our
March 31, 2017 consolidated financial statements, and which could cause us to delay the offering in order to complete such revision.

We may be required to revise our consolidated financial statements for the three months ended March 31,2017 if we receive notice of a payment on a
SBA loan guarantee for a $4.0 million loan that we fully reserved against in the first quarter of 2017, which revision may delay the completion of our
offering.

As disclosed in “Management’s Discussion and Analysis of Financial Condition and Results of Operations—Results of Operations for the Three
Months Ended March 31,2017 and 2016—Provisions for Loan Losses” on page 73, we charged off $806,000 and set up specific reserves in the amount of
$3.6 million related to two SBA guaranteed loans originated in prior periods. We have submitted a request for reimbursement to the SBA under the guarantee
for both loans in the amount of $3.8 million. In May 2017, we received $629,355 under the SBA loan guarantee for one of the SBA loans. The loan guarantee
for the other SBA loan is still being processed, and we do not know the amount, if any, nor can we give any assurance that it will be approved by the SBA for
any reimbursement.

If, prior to the effective date of the registration statement of which this prospectus is a part, we receive notice that we will be reimbursed by the SBA in
an amount that would be considered to be material for accounting purposes, we would be required to revise our consolidated financial statements for the three
months ended March 31,2017, which are included in this prospectus, to reflect such notice of reimbursement as well as to reverse the applicable amount of
reserves that we previously established with respect to such loan. Although such revision of our consolidated financial statements would have a positive
effect on our financial condition and results of operations for such period, we may need to delay the offering in order to complete such revision.

Risks Related to Our Loans

Because a significant portion of our loan portfolio is comprised of real estate loans, negative changes in the economy affecting real estate values and
liquidity could impair the value of collateral securing our real estate loans and result in loan and other losses.

At March 31,2017, approximately 68.0% of our loan portfolio was comprised of loans with real estate as a primary or secondary component of
collateral. As a result, adverse developments affecting real estate values in

22



Table of Contents

our market areas could increase the credit risk associated with our real estate loan portfolio. The market value of real estate can fluctuate significantly in a
short period of time as a result of market conditions in the area in which the real estate is located. Adverse changes affecting real estate values and the
liquidity ofreal estate in one or more of our markets could increase the credit risk associated with our loan portfolio, significantly impair the value of
property pledged as collateral on loans and affect our ability to sell the collateral upon foreclosure without a loss or additional losses, which could result in
losses that would adversely affect profitability. Such declines and losses would have a material adverse impact on our business, results of operations and
growth prospects. In addition, if hazardous or toxic substances are found on properties pledged as collateral, the value of the real estate could be impaired. If
we foreclose on and take title to such properties, we may be liable for remediation costs, as well as for personal injury and property damage. Environmental
laws may require us to incur substantial expenses to address unknown liabilities and may materially reduce the affected property’s value or limit our ability
to use or sell the affected property.

Many of our loans are to commercial borrowers, which have a higher degree of risk than other types of loans.

At March 31,2017, we had $797.8 million of commercial loans, consisting of $493.4 million of commercial real estate loans and $214.5 million of
commercial and industrial loans for which real estate is not the primary source of collateral, including $89.9 million of construction and land development
loans. Commercial loans represented 70.0% of our total loan portfolio at March 31,2017. Commercial loans are often larger and involve greater risks than
other types of lending. Because payments on such loans are often dependent on the successful operation or development of the property or business
involved, repayment of such loans is often more sensitive than other types of loans to adverse conditions in the real estate market or the general business
climate and economy. Accordingly, a downturn in the real estate market and a challenging business and economic environment may increase our risk related
to commercial loans, particularly commercial real estate loans. Unlike residential mortgage loans, which generally are made on the basis of the borrowers’
ability to make repayment from their employment and other income and which are secured by real property whose value tends to be more easily
ascertainable, commercial loans typically are made on the basis of the borrowers’ ability to make repayment from the cash flow of the commercial venture.
Our C&lI loans are primarily made based on the identified cash flow of the borrower and secondarily on the collateral underlying the loans. Most often, this
collateral consists of accounts receivable, inventory and equipment. Inventory and equipment may depreciate over time, may be difficult to appraise and may
fluctuate in value based on the success of the business. If the cash flow from business operations is reduced, the borrower’s ability to repay the loan may be
impaired. Due to the larger average size of each commercial loan as compared with other loans such as residential loans, as well as collateral that is generally
less readily-marketable, losses incurred on a small number of commercial loans could have a material adverse impact on our financial condition and results of
operations.

We have a concentration in commercial real estate which could cause our regulators to restrict our ability to grow.

As a part of their regulatory oversight, the federal regulators have issued the CRE Concentration Guidance on sound risk management practices with
respect to a financial institution’s concentrations in commercial real estate lending activities. These guidelines were issued in response to the agencies’
concerns that rising CRE concentrations might expose institutions to unanticipated earnings and capital volatility in the event of adverse changes in the
commercial real estate market. The CRE Concentration Guidance identifies certain concentration levels that, if exceeded, will expose the institution to
additional supervisory analysis with regard to the institution’s CRE concentration risk. The CRE Concentration Guidance is designed to promote appropriate
levels of capital and sound loan and risk management practices for institutions with a concentration of CRE loans. In general, the CRE Concentration
Guidance establishes the following supervisory criteria as preliminary indications of possible CRE concentration risk: (1) the institution’s total construction,
land development and other land loans represent 100% or more of total risk-based capital; or (2) total CRE loans as defined in the regulatory guidelines
represent 300% or more of total risk-based capital, and the institution’s CRE loan portfolio has increased by 50% or more during the prior 36-month period.
Pursuant to the CRE Concentration Guidelines,
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loans secured by owner occupied commercial real estate are not included for purposes of CRE Concentration calculation. We believe that the CRE
Concentration Guidance is applicable to us. As of March 31,2017, our CRE loans represented 250.1% of our total risk-based capital, as compared to 256.4%,
218.8% and 196.7% as of December 31,2016,2015 and 2014, respectively. We are actively working to manage our CRE concentration and we have
discussed the CRE Concentration Guidance with the FDIC and believe that our underwriting policies, management information systems, independent credit
administration process, and monitoring of real estate loan concentrations are currently sufficient to address the CRE Concentration Guidance. Nevertheless,
the FDIC could become concerned about our CRE loan concentrations, and they could limit our ability to grow by restricting their approvals for the
establishment or acquisition of branches, or approvals of mergers or other acquisition opportunities.

Our SFR loan product consists primarily of non-qualified SFR mortgage loans which may be considered less liquid and more risky.

As ofMarch 31,2017, our SFR mortgage loan portfolio amounted to $191.9 million or 16.8% of our total loan portfolio. As of such date, 98.8% of our
SFR mortgage loans consisted of non-qualified mortgage loans, which are considered to have a higher degree of risk and are less liquid than qualified
mortgage loans. We offer two SFR mortgage products, a low loan-to-value, alternative document hybrid non-qualified SFR mortgage loan, or non-qualified
SFR mortgage loan, and a qualified SFR mortgage loan. We originated $280.4 million for the year ended December 31,2016 and $71.1 million for the three
months ended March 31,2017 of non-qualified SFR mortgage loans. We originated $600,000 for year ended December 31,2016 of qualified SFR mortgage
loans and we did not originate any of such loans for the three months ended March 31,2017. As of March 31,2017, our non-qualified SFR mortgage loans
had an average loan-to-value 0f 57.6% and an average FICO score of 747. As of March 31,2017, 7.7% of our total SFR mortgage loan portfolio was
originated to foreign nationals. The non-qualified single-family residential mortgage loans that we originate are designed to assist Asian-Americans who
have recently immigrated to the United States and as such are willing to provide higher down payment amounts and pay higher interest rates and fees in
return for reduced documentation requirements. Non-qualified SFR mortgage loans are considered less liquid than qualified SFR mortgage loans because
such loans are not able to be securitized and can only be sold directly to other financial institutions. Such non-qualified loans may be considered more risky
than qualified mortgage loans although we attempt to address this enhanced risk through our underwriting process, including requiring larger down
payments and, in some cases, interest reserves.

We sold in the secondary market $180.3 million of our non-qualified mortgage loans for the year ended December 31,2016, but none for the three
months ended March 31,2017, and we realized $3.4 million gains on the sale of non-qualified SFR mortgage loans for the year ended December 31,2016,
but none for the three months ended March 31,2017. We did not sell any non-qualified SFR mortgage loans during the three months ended March 31,2017,
as we accumulated such loans on our balance sheet for sale later in the year. We also have a concentration in our SFR secondary sale market, as a substantial
portion of our non-qualified mortgage loans over the past two years have been sold to one bank. Although, we are taking steps to reduce our dependence on
this one bank, and we are attempting to expand the number of banks that we sell our non-qualified SFR mortgages, we may not be successful expanding our
sales market for our non-qualified mortgage loans. These loans also present pricing risk as rates change, and our sale premiums cannot be guaranteed. Further,
the criteria for our loans to be purchased by other banks may change from time to time, which could result in a lower volume of corresponding loan
originations.

Mortgage production historically, including refinancing activity, declines in rising interest rate environments. While we have been experiencing
historically low interest rates over the last few years, this low interest rate environment likely will not continue indefinitely. Consequently, when interest
rates increase further, there can be no assurance that our mortgage production will continue at current levels. Nonetheless, our SFR mortgage loan production
is primarily originated to Asian Americans and Asian-American immigrants, who we believe are not as sensitive to changes in interest rates.
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The non-guaranteed portion of SBA loans that we retain on our balance sheet as well as the guaranteed portion of SBA loans that we sell could expose us
to various credit and default risks.

We originated $83.2 million for the year ended December 31,2016, and $25.6 million for the three months ended March 31,2017 of SBA loans. We
sold $37.9 million for the year ended December 31,2016, and $23.2 million for the three months ended March 31,2017, of the guaranteed portion of our
SBA loans. Consequently, as of March 31,2017, we held $149.9 million of SBA loans on our balance sheet, $68.8 million of which consisted of the
non-guaranteed portion of SBA loans and $80.8 million or 53.9% consisted of the 75% guaranteed portion of SBA loans which are intended to be sold later
in 2017. The non-guaranteed portion of SBA loans have a higher degree of credit risk and risk of loss as compared to the guaranteed portion of such loans.
We attempt to limit this risk by generally requiring such loans be collateralized and limiting the overall amount that can be held on our balance sheet to 75%
of our total capital.

When we sell the guaranteed portion of SBA loans in the ordinary course of business, we are required to make certain representations and warranties to
the purchaser about the SBA loan and the manner in which they were originated. Under these agreements, we may be required to repurchase the guaranteed
portion of the SBA loan if we have breached any of these representations or warranties, in which case we may record a loss. In addition, if repurchase and
indemnity demands increase on loans that we sell from our portfolios, our liquidity, results of operations and financial condition could be adversely affected.
Further, we generally retain the non-guaranteed portions of the SBA loans that we originate and sell, and to the extent the borrowers of such loans experience
financial difficulties, our financial condition and results of operations could be adversely impacted.

Curtailment of government guaranteed loan programs could affect a segment of our business.

A significant segment of our business consists of originating and periodically selling U.S. government guaranteed loans, in particular those guaranteed
by the SBA. Presently, the SBA guarantees 75% of the principal amount of each qualifying SBA loan originated under the SBA’s 7(a) loan program. There is
no assurance that the U.S. government will maintain the SBA 7(a) loan program or if it does, that such guaranteed portion will remain at its current level. In
addition, from time to time, the government agencies that guarantee these loans reach their internal limits and cease to guarantee future loans. In addition,
these agencies may change their rules for qualifying loans or Congress may adopt legislation that would have the effect of discontinuing or changing the
loan guarantee programs. Non-governmental programs could replace government programs for some borrowers, but the terms might not be equally
acceptable. Therefore, if these changes occur, the volume of loans to small business, industrial and agricultural borrowers of the types that now qualify for
government guaranteed loans could decline. Also, the profitability associated with the sale of the guaranteed portion of these loans could decline as a result
of market displacements due to increases in interest rates, and could cause the premiums realized on the sale of the guaranteed portions to decline from
current levels. As the funding and sale of the guaranteed portion of SBA 7(a) loans is a major portion of our business and a significant portion of our
noninterest income, any significant changes to the funding for the SBA 7(a) loan program may have an unfavorable impact on our prospects, future
performance and results of operations.

The small and medium-sized businesses that we lend to may have fewer resources to weather adverse business developments, which may impair a
borrower’s ability to repay a loan, and such impairment could adversely affect our results of operations and financial condition.

We target our business development and marketing strategy primarily to serve the banking and financial services needs of small to midsized
businesses. These businesses generally have fewer financial resources in terms of capital or borrowing capacity than larger entities, frequently have smaller
market shares than their competition, may be more vulnerable to economic downturns, often need substantial additional capital to expand or compete and
may experience substantial volatility in operating results, any of which may impair a borrower’s ability to repay a loan. In addition, the success of a small and
medium-sized business often depends on the management talents and efforts of one or two people or a small group of people, and the death, disability or
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resignation of one or more of these people could have a material adverse impact on the business and its ability to repay its loan. If general economic
conditions negatively impact the markets in which we operate and small to medium-sized businesses are adversely affected or our borrowers are otherwise
affected by adverse business developments, our business, financial condition and results of operations may be adversely affected.

Real estate construction loans are based upon estimates of costs and values associated with the complete project. These estimates may be inaccurate, and
we may be exposed to significant losses on loans for these projects.

Real estate construction loans, including land development loans, comprised approximately 7.9% of our total loan portfolio as of March 31,2017, and
such lending involves additional risks because funds are advanced upon the security of the project, which is of uncertain value prior to its completion, and
costs may exceed realizable values in declining real estate markets. Because of the uncertainties inherent in estimating construction costs and the realizable
market value of the completed project and the effects of governmental regulation of real property, it is relatively difficult to evaluate accurately the total
funds required to complete a project and the related loan-to-value ratio. As a result, construction loans often involve the disbursement of substantial funds
with repayment dependent, in part, on the success of the ultimate project and the ability of the borrower to sell or lease the property, rather than the ability of
the borrower or guarantor to repay principal and interest. If our appraisal of the value of the completed project proves to be overstated or market values or
rental rates decline, we may have inadequate security for the repayment of the loan upon completion of construction of the project. If we are forced to
foreclose on a project prior to or at completion due to a default, we may not be able to recover all of the unpaid balance of, and accrued interest on, the loan
as well as related foreclosure and holding costs. In addition, we may be required to fund additional amounts to complete the project and may have to hold the
property for an unspecified period of time while we attempt to dispose of'it.

The risks inherent in construction lending may affect adversely our results of operations. Such risks include, among other things, the possibility that
contractors may fail to complete, or complete on a timely basis, construction of the relevant properties; substantial cost overruns in excess of original
estimates and financing; market deterioration during construction; and lack of permanent take-out financing. Loans secured by such properties also involve
additional risk because they have no operating history. In these loans, loan funds are advanced upon the security of the project under construction (which is
of'uncertain value prior to completion of construction) and the estimated operating cash flow to be generated by the completed project. Such properties may
not be sold or leased so as to generate the cash flow anticipated by the borrower. A general decline in real estate sales and prices across the United States or
locally in the relevant real estate market, a decline in demand for residential real estate, economic weakness, high rates of unemployment, and reduced
availability of mortgage credit, are some of the factors that can adversely affect the borrowers’ ability to repay their obligations to us and the value of our
security interest in collateral, and thereby adversely affect our results of operations and financial results.

Nonperforming assets take significant time to resolve and adversely affect our results of operations and financial condition, and could result in further
losses in the future.

As of March 31,2017, our nonperforming loans (which consist of nonaccrual loans, loans past due 90 days or more and still accruing interest and loans
modified under troubled debt restructurings) totaled $6.1 million, or 0.5% of our loan portfolio, and our nonperforming assets (which include nonperforming
loans plus other real estate owned) totaled $6.9 million, or 0.5% of total assets. In addition, we had $2.5 million in accruing loans that were 31-89 days
delinquent as of March 31,2017. Of these totals, our nonperforming loans that we originated totaled $3.9 million or 0.3% of our loan portfolio, and we had
$1.4 million in accruing loans that we originated that were 31-89 days delinquent as of March 31,2017.

Our nonperforming assets adversely affect our net income in various ways. We do not record interest income on nonaccrual loans or other real estate
owned, thereby adversely affecting our net income and returns on
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assets and equity, increasing our loan administration costs and adversely affecting our efficiency ratio. When we take collateral in foreclosure and similar
proceedings, we are required to mark the collateral to its then-fair market value, which may result in a loss. These nonperforming loans and other real estate
owned also increase our risk profile and the level of capital our regulators believe is appropriate for us to maintain in light of such risks. The resolution of
nonperforming assets requires significant time commitments from management and can be detrimental to the performance of their other responsibilities. If we
experience increases in nonperforming loans and nonperforming assets, our net interest income may be negatively impacted and our loan administration
costs could increase, each of which could have an adverse effect on our net income and related ratios, such as return on assets and equity.

Real estate market volatility and future changes in our disposition strategies could result in net proceeds that differ significantly from our other real estate
owned fair value appraisals.

As of March 31,2017, we had $833,000 of other real estate owned, or OREO. Our OREO portfolio consists of properties that we obtained through
foreclosure or through an in-substance foreclosure in satisfaction of loans. Properties in our OREO portfolio are recorded at the lower of the recorded
investment in the loans for which the properties previously served as collateral or the “fair value,” which represents the estimated sales price of the properties
on the date acquired less estimated selling costs. Generally, in determining “fair value,” an orderly disposition of the property is assumed, except where a
different disposition strategy is expected. Significant judgment is required in estimating the fair value of other real estate owned property, and the period of
time within which such estimates can be considered current is significantly shortened during periods of market volatility.

In response to market conditions and other economic factors, we may utilize alternative sale strategies other than orderly disposition as part of our
OREO disposition strategy, such as immediate liquidation sales. In this event, as a result of the significant judgments required in estimating fair value and the
variables involved in different methods of disposition, the net proceeds realized from such sales transactions could differ significantly from appraisals,
comparable sales and other estimates used to determine the fair value of our OREO properties.

Our use of appraisals in deciding whether to make a loan on or secured by real property does not ensure the value of the real property collateral.

In considering whether to make a loan secured by real property, we require an appraisal of the property. However, an appraisal is only an estimate of the
value of the property at the time the appraisal is made. If the appraisal does not reflect the amount that may be obtained upon any sale or foreclosure of the
property, we may not realize an amount equal to the indebtedness secured by the property.

Adverse conditions in Asia and elsewhere could adversely affect our business.

Although we believe less than 1% of our loans and less than 2% of our deposits are with customers that have economic and cultural ties to Asia, we are
still likely to feel the effects of adverse economic and political conditions in Asia, including the effects of rising inflation or slowing growth and volatility in
the real estate and stock markets in China and other regions. U.S. and global economic policies, military tensions, and unfavorable global economic
conditions may adversely impact the Asian economies. In addition, pandemics and other public health crises or concemns over the possibility of such crises
could create economic and financial disruptions in the region. A significant deterioration of economic conditions in Asia could expose us to, among other
things, economic and transfer risk, and we could experience an outflow of deposits by those of our customers with connections to Asia. Transfer risk may
result when an entity is unable to obtain the foreign exchange needed to meet its obligations or to provide liquidity. This may adversely impact the
recoverability of investments with, or loans made to, such entities. Adverse economic conditions in Asia, and in China or Taiwan in particular, may also
negatively impact asset values and the profitability and liquidity of our customers who operate in this region.
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Risks Related to Our Deposits
Our deposit portfolio includes significant concentrations and a large percentage of our deposits are attributable to a relatively small number of clients.

As a commercial bank, we provide services to a number of clients whose deposit levels vary considerably and have a significant amount of seasonality.
At March 31,2017, 73 clients maintained balances (aggregating all related accounts, including multiple business entities and personal funds of business
owners) in excess of $2.0 million. This amounted to $545.5 million or approximately 43.7% of the Bank’s total deposits as of March 31,2017. In addition,
our ten largest depositor relationships accounted for approximately 21.7% of our deposits at March 31,2017. Our largest depositor relationship accounted for
approximately 5.1% of our deposits at March 31,2017. These deposits can and do fluctuate substantially. The depositors are not concentrated in any
industry or business. The loss of any combination of these depositors, or a significant decline in the deposit balances due to ordinary course fluctuations
related to these customers’ businesses, would adversely affect our liquidity and require us to raise deposit rates to attract new deposits, purchase federal funds
or borrow funds on a short-term basis to replace such deposits. Depending on the interest rate environment and competitive factors, low cost deposits may
need to be replaced with higher cost funding, resulting in a decrease in net interest income and net income. While these events could have a material impact
on the Bank’s results, the Bank expects, in the ordinary course of business, that these deposits will fluctuate and believes it is capable of mitigating this risk,
as well as the risk of losing one of these depositors, through additional liquidity, and business generation in the future. However, should a significant number
of these customers leave the Bank, it could have a material adverse impact on the Bank.

Risks Related to our Management

We are highly dependent on our management team, and the loss of our senior executive officers or other key employees could harm our ability to
implement our strategic plan, impair our relationships with customers and adversely affect our business, results of operations and growth prospects.

Our success is dependent, to a large degree, upon the continued service and skills of our executive management team, particularly Mr. Alan Thian, our
chairman, president and chief executive officer, and Mr. David Morris, our executive vice president and chief financial officer.

Our business and growth strategies are built primarily upon our ability to retain employees with experience and business relationships within their
respective market areas. We seek to manage the continuity of our executive management team through regular succession planning. In addition, we recently
entered into an employment agreement with Mr. Thian, Mr. Morris, Mr. Liu and Mr. Pang. For a summary of Messrs. Thian’s, Morris’ and Pang’s employment
agreements, see “Executive Compensation—Employment Agreements.” The loss of Mr. Thian, Mr. Morris or any of our other key personnel could have an
adverse impact on our business and growth because of their skills, years of industry experience, knowledge of our market areas, the difficulty of finding
qualified replacement personnel, and any difficulties associated with transitioning of responsibilities to any new members of the executive management
team. In addition, although we have non-solicitation agreements, which limits the ability of executives to solicit our customers and employees, with each of
our executive officers, we do not have any such agreements with other employees who are important to our business, and in any event the enforceability of
non-competition agreements varies across the states in which we do business. While our mortgage originators and loan officers are generally subject to
non-solicitation provisions as part of their employment, our ability to enforce such agreements may not fully mitigate the injury to our business from the
breach of such agreements, as such employees could leave us and immediately begin soliciting our customers. The departure of any of our personnel who are
not subject to enforceable non-competition agreements could have a material adverse impact on our business, results of operations and growth prospects.
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Risk Related to our Allowance for Loan Losses, or ALLL

If we do not effectively manage our credit risk, we may experience increased levels of delinquencies, nonperforming loans and charge-offs, which could
require increases in our provision for loan losses.

There are risks inherent in making any loan, including risks inherent in dealing with individual borrowers, risks of nonpayment, risks resulting from
uncertainties as to the future value of collateral and cash flows available to service debt and risks resulting from changes in economic and market conditions.
We cannot guarantee that our credit underwriting and monitoring procedures will reduce these credit risks, and they cannot be expected to completely
eliminate our credit risks. If the overall economic climate in the United States, generally, or our market areas, specifically, declines, our borrowers may
experience difficulties in repaying their loans, and the level of nonperforming loans, charge-offs and delinquencies could rise and require further increases in
the provision for loan losses, which would cause our net income, return on equity and capital to decrease.

Our allowance for loan losses may prove to be insufficient to absorb potential losses in our loan portfolio.

We establish our allowance for loan losses and maintain it at a level that management considers adequate to absorb probable loan losses based on an
analysis of our portfolio and market environment. The allowance for loan losses represents our estimate of probable losses in the portfolio at each balance
sheet date and is based upon relevant information available to us. The allowance contains provisions for probable losses that have been identified relating to
specific borrowing relationships, as well as probable losses inherent in the loan portfolio and credit undertakings that are not specifically identified.
Additions to the allowance for loan losses, which are charged to earnings through the provision for loan losses, are determined based on a variety of factors,
including an analysis of the loan portfolio, historical loss experience and an evaluation of current economic conditions in our market areas. The actual
amount of loan losses is affected by changes in economic, operating and other conditions within our markets, which may be beyond our control, and such
losses may exceed current estimates.

As of March 31,2017, our allowance for loan losses as a percentage of total loans was 1.2% and as a percentage of total nonperforming loans was
232.2%. Although management believes that the allowance for loan losses is adequate to absorb losses on any existing loans that may become uncollectible,
we may be required to take additional provisions for loan losses in the future to further supplement the allowance for loan losses, either due to management’s
decision to do so or because our banking regulators require us to do so. Our bank regulatory agencies will periodically review our allowance for loan losses
and the value attributed to nonaccrual loans or to real estate acquired through foreclosure and may require us to adjust our determination of the value for
these items. These adjustments may adversely affect our business, financial condition and results of operations.

The current expected credit loss standard established by the Financial Accounting Standards Board will require significant data requirements and
changes to methodologies.

In the aftermath of the 2007-2008 financial crisis, the Financial Accounting Standards Board, or FASB, decided to review how banks estimate losses in
the ALLL calculation, and it issued the final Current Expected Credit Loss, or CECL, standard on June 16,2016. Currently, the impairment model used by
financial institutions is based on incurred losses, and loans are recognized as impaired when there is no longer an assumption that future cash flows will be
collected in full under the originally contracted terms. This model will be replaced by the CECL model that will become effective for the Bank for the fiscal
year beginning after December 15,2019 in which financial institutions will be required to use historical information, current conditions and reasonable
forecasts to estimate the expected loss over the life of the loan. The Bank has run CECL models on its loan portfolio, and although the new CECL standard is
currently not expected to have a significant impact on the Bank’s ALLL, the transition to the CECL model will require significantly greater data
requirements and changes to methodologies to accurately account for expected loss. There can be no assurance that the Bank will not be required to increase
its reserves and ALLL as a result of the implementation of CECL.
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Risks Related to our Acquisition Strategy

Our strategy of pursuing growth via acquisitions exposes us to financial, execution and operational risks that could have a material adverse effect on our
business, financial position, results of operations and growth prospects.

Since late 2010, we have been pursuing a strategy of leveraging our human and financial capital by acquiring other financial institutions in our target
markets. We have completed several acquisitions in recent years, including most recently the TomatoBank acquisition, and we may continue pursuing this
strategy.

Our acquisition activities could require us to use a substantial amount of cash, other liquid assets, and/or incur debt. In addition, if goodwill recorded
in connection with our potential future acquisitions were determined to be impaired, then we would be required to recognize a charge against our earnings,
which could materially and adversely affect our results of operations during the period in which the impairment was recognized.

There are risks associated with an acquisition strategy, including the following:

. We may incur time and expense associated with identifying and evaluating potential acquisitions and negotiating potential transactions,
resulting in management’s attention being diverted from the operation of our existing business.

. We may encounter insufficient revenue and/or greater than anticipated costs in integrating acquired businesses.
. We may encounter difficulties in retaining business relationships with vendors and customers of the acquired companies.
. We are exposed to potential asset and credit quality risks and unknown or contingent liabilities of the banks or businesses we acquire. If these

issues or liabilities exceed our estimates, our earnings, capital and financial condition may be materially and adversely affected.

. The acquisition of other entities generally requires integration of systems, procedures and personnel of the acquired entity. This integration
process is complicated and time consuming and can also be disruptive to the customers and employees of the acquired business and our business.
If the integration process is not conducted successfully, we may not realize the anticipated economic benefits of acquisitions within the expected
time frame, or ever, and we may lose customers or employees of the acquired business. We may also experience greater than anticipated customer
losses even if the integration process is successful.

. To finance an acquisition, we may borrow funds or pursue other forms of financing, such as issuing voting and/or non-voting common stock or
convertible preferred stock, which may have high dividend rights or may be highly dilutive to holders of our common stock, thereby increasing
our leverage and diminishing our liquidity, or issuing capital stock, which could dilute the interests of our existing shareholders.

. We may be unsuccessful in realizing the anticipated benefits from acquisitions. For example, we may not be successful in realizing anticipated
cost savings. We also may not be successful in preventing disruptions in service to existing customer relationships of the acquired institution,
which could lead to a loss in revenues.

In addition to the foregoing, we may face additional risks in acquisitions to the extent we acquire new lines of business or new products, or enter new
geographic areas, in which we have little or no current experience, especially if we lose key employees of the acquired operations. Future acquisitions or
business combinations also could cause us to incur debt or contingent liabilities or cause us to issue equity securities. These actions could negatively impact
the ownership percentages of our existing shareholders, our financial condition and results of operations. In addition, we may not find candidates which meet
our criteria for such transactions, and if we do find such a situation, our shareholders may not agree with the terms of such acquisition or business
relationship.
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In addition, our ability to grow may be limited if we cannot make acquisitions. We compete with other financial institutions with respect to proposed
acquisitions. We cannot predict if or when we will be able to identify and attract acquisition candidates or make acquisitions on favorable terms.

We cannot assure you that we will be successful in overcoming these risks or any other problems encountered in connection with acquisitions. Our
inability to overcome risks associated with acquisitions could have an adverse effect on our ability to successfully implement our acquisition growth strategy
and grow our business and profitability.

If the goodwill that we recorded in connection with a business acquisition becomes impaired, it could require charges to earnings, which would have a
negative impact on our financial condition and results of operations.

Goodwill represents the amount by which the cost of an acquisition exceeded the fair value of net assets we acquired in connection with the purchase.
We review goodwill for impairment at least annually, or more frequently if events or changes in circumstances indicate that the carrying value of the asset
might be impaired.

We determine impairment by comparing the implied fair value of the reporting unit goodwill with the carrying amount of that goodwill. If the carrying
amount of the reporting unit goodwill exceeds the implied fair value of that goodwill, an impairment loss is recognized in an amount equal to that excess.
Any such adjustments are reflected in our results of operations in the periods in which they become known. As of March 31,2017, our goodwill totaled
$29.9 million. There can be no assurance that our future evaluations of goodwill will not result in findings of impairment and related write-downs, which may
have a material adverse effect on our financial condition and results of operations.

We may not be able to continue growing our business, particularly if we cannot make acquisitions or increase loans and deposits through organic growth,
either because of an inability to find suitable acquisition candidates, constrained capital resources or otherwise.

We have grown our consolidated assets from $300.5 million as of December 31,2010 to $1.5 billion as of March 31,2017, and our deposits from
$236.4 million as of December 31,2010 to $1.2 billion as of March 31,2017. Some of this growth has resulted from several acquisitions that we have
completed since 2010. While we intend to continue to grow our business through strategic acquisitions coupled with organic loan and deposit growth, we
anticipate that much of our future growth will be dependent on our ability to successfully implement our acquisition growth strategy. A risk exists, however,
that we will not be able to identify suitable additional candidates for acquisitions.

In addition, even if suitable targets are identified, we expect to compete for such businesses with other potential bidders, many of which may have
greater financial resources than we have, which may adversely affect our ability to make acquisitions at attractive prices. Although we have historically been
disciplined in pricing our acquisitions, there can be no assurance that the higher multiples being paid in bank acquisitions will not adversely impact our
ability to execute acquisitions in the future or adversely affect the return we eam from such acquisitions.

Furthermore, many acquisitions we may wish to pursue would be subject to approvals by bank regulatory authorities, and we cannot predict whether
any targeted acquisitions will receive the required regulatory approvals. Moreover, our ability to continue to grow successfully will depend to a significant
extent on our capital resources. It also will depend, in part, upon our ability to attract deposits and lessen our dependence on larger deposit accounts, identify
favorable loan and investment opportunities and on whether we can continue to fund growth while maintaining cost controls and asset quality, as well on
other factors beyond our control, such as national, regional and local economic conditions and interest rate trends.
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Paydowns on our acquired loan portfolio will result in reduced total loan yield, net interest income and net income if not replaced with other high-yielding
loans.

Our total loan yield and net interest margin has been positively affected by the accretion of purchased loan discounts relating to loans acquired in prior
acquisitions. As our acquired loan portfolio is paid down, we expect downward pressure on our total loan yield and net interest income to the extent that the
run-off is not replaced with other high-yielding loans. The accretable yield represents the excess of the net present value of expected future cash flows over
the acquisition date fair value and includes both the expected coupon of the loan and the discount accretion. For example, the total loan yield for the year
ended December 31,2016 and the three months ended March 31,2017 was 5.8% and 5.5%, respectively, and the yield generated using only the expected
coupon would have been 5.1% and 5.1%, during the same respective periods. Notwithstanding, if we are unable to replace loans in our existing portfolio with
comparable high-yielding loans or a larger volume of loans, our total loan yield, net interest income and net income could be adversely affected.

As we expand our business outside of California markets, we will encounter risks that could adversely affect us.

We primarily operate in California markets with a concentration of Chinese-American individuals and businesses; however, one of our strategies is to
expand beyond California into other domestic markets that have concentrations of Chinese-American individuals and businesses. We also currently have
operations in Las Vegas, Nevada, including operating a branch office, and are currently looking for additional expansion opportunities in the San Francisco
Bay area, New York City and Houston and, secondarily, San Diego and Riverside counties in southern California, Chicago and Phoenix. In the course of this
expansion, we will encounter significant risks and uncertainties that could have a material adverse effect on our operations. These risks and uncertainties
include increased expenses and operational difficulties arising from, among other things, our ability to attract sufficient business in new markets, to manage
operations in noncontiguous market areas, to comply with all of the various local laws and regulations, and to anticipate events or differences in markets in
which we have no current experience.

The accounting for loans acquired in connection with our acquisitions is based on numerous subjective determinations that may prove to be inaccurate
and have a negative impact on our results of operations.

Loans acquired in connection with our acquisitions have been recorded at estimated fair value on their acquisition date without a carryover of the
related allowance for loan losses. In general, the determination of estimated fair value of acquired loans requires management to make subjective
determinations regarding discount rate, estimates of losses on defaults, market conditions and other factors that are highly subjective in nature. A risk exists
that our estimate of the fair value of acquired loans will prove to be inaccurate and that we ultimately will not recover the amount at which we recorded such
loans on our balance sheet, which would require us to recognize losses.

Loans acquired in connection with acquisitions that have evidence of credit deterioration since origination and for which it is probable at the date of
acquisition that we will not collect all contractually required principal and interest payments are accounted for under ASC Topic 310-30, Loans and Debt
Securities Acquired with Deteriorated Credit Quality. These credit-impaired loans, like non-credit-impaired loans acquired in connection with our
acquisitions, have been recorded at estimated fair value on their acquisition date, based on subjective determinations regarding risk ratings, expected future
cash flows and fair value of the underlying collateral, without a carryover of the related allowance for loan losses. We evaluate these loans quarterly to assess
expected cash flows. Subsequent decreases to the expected cash flows will generally result in a provision for loan losses. Subsequent increases in cash flows
result in a reversal of the provision for loan losses to the extent of prior charges or a reclassification of the difference from non-accretable to accretable with a
positive impact on interest income. Because the accounting for these loans is based on subjective measures that can change frequently, we may experience
fluctuations in our net interest income and provisions for loan losses attributable to these loans. These fluctuations could negatively impact our results of
operations.
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Risks Related to Our Capital

We may need to raise additional capital in the future, and if we fail to maintain sufficient capital, whether due to losses, an inability to raise additional
capital or otherwise, our financial condition, liquidity and results of operations, as well as our ability to maintain regulatory compliance, would be
adversely affected.

We face significant capital and other regulatory requirements as a financial institution. Although management believes that funds raised in this
offering will be sufficient to fund operations and growth initiatives for at least the next eighteen to twenty-four months based on our estimated future
operations, we may need to raise additional capital in the future to provide us with sufficient capital resources and liquidity to meet our commitments and
business needs, which could include the possibility of financing acquisitions. In addition, the Company, on a consolidated basis, and the Bank, on a stand-
alone basis, must meet certain regulatory capital requirements and maintain sufficient liquidity. Importantly, regulatory capital requirements could increase
from current levels, which could require us to raise additional capital or contract our operations. Our ability to raise additional capital depends on conditions
in the capital markets, economic conditions and a number of other factors, including investor perceptions regarding the banking industry, market conditions
and governmental activities, and on our financial condition and performance. Accordingly, we cannot assure you that we will be able to raise additional
capital if needed or on terms acceptable to us. If we fail to maintain capital to meet regulatory requirements, our financial condition, liquidity and results of
operations would be materially and adversely affected.

We may not be able to efficiently deploy all of our capital, which would decrease our return on equity.

Following this offering, we will have equity capital that is well in excess of our required regulatory amounts. As a result, unless we are able to grow
through organic growth in the near term, or through acquisitions or other strategic transactions, it is likely that our return on equity will decline in the near
future.

Risks Related to Interest Rates
Fluctuations in interest rates may reduce net interest income and otherwise negatively impact our financial condition and results of operations.

Shifts in short-term interest rates may reduce net interest income, which is the principal component of our earnings. Net interest income is the difference
between the amounts received by us on our interest-earning assets and the interest paid by us on our interest-bearing liabilities. When interest rates rise, the
rate of interest we pay on our assets, such as loans, rises more quickly than the rate of interest that we receive on our interest-bearing liabilities, such as
deposits, which may cause our profits to increase. When interest rates decrease, the rate of interest we pay on our assets, such as loans, declines more quickly
than the rate of interest that we receive on our interest-bearing liabilities, such as deposits, which may cause our profits to decrease. The impact on earnings is
more adverse when the slope of the yield curve flattens, that is, when short-term interest rates increase more than long-term interest rates or when long-term
interest rates decrease more than short-term interest rates.

Interest rate increases often result in larger payment requirements for our borrowers, which increases the potential for default. At the same time, the
marketability of the underlying property may be adversely affected by any reduced demand resulting from higher interest rates. In a declining interest rate
environment, there may be an increase in prepayments on loans as borrowers refinance their mortgages and other indebtedness at lower rates. At March 31,
2017, total loans were 84.1% of our average earning assets and exhibited a positive 8.6% sensitivity to rising interest rates in a 100 basis point parallel shock.

Changes in interest rates also can affect the value of loans, securities and other assets. An increase in interest rates that adversely affects the ability of
borrowers to pay the principal or interest on loans may lead to an increase in nonperforming assets and a reduction of income recognized, which could have a
material adverse effect on our results of operations and cash flows. Further, when we place a loan on nonaccrual status, we reverse any accrued but unpaid
interest receivable, which decreases interest income. Subsequently, we continue to have a
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cost to fund the loan, which is reflected as interest expense, without any interest income to offset the associated funding expense. Thus, an increase in the
amount of nonperforming assets would have an adverse impact on net interest income.

Rising interest rates will result in a decline in value of the fixed-rate debt securities we hold in our investment securities portfolio. The unrealized
losses resulting from holding these securities would be recognized in accumulated other comprehensive income (loss) and reduce total shareholders’ equity.
Unrealized losses do not negatively impact our regulatory capital ratios; however, tangible common equity and the associated ratios would be reduced. If
debt securities in an unrealized loss position are sold, such losses become realized and will reduce our regulatory capital ratios.

If short-term interest rates remain at their historically low levels for a prolonged period, and assuming longer term interest rates fall, we could
experience net interest margin compression as our interest earning assets would continue to reprice downward while our interest-bearing liability rates could
fail to decline in tandem. This would have a material adverse effect on our net interest income and our results of operations.

We could recognize losses on securities held in our securities portfolio, particularly if interest rates increase or economic and market conditions
deteriorate.

As of March 31,2017, the fair value of our securities portfolio was approximately $45.7 million. Factors beyond our control can significantly influence
the fair value of securities in our portfolio and can cause potential adverse changes to the fair value of these securities. For example, fixed-rate securities
acquired by us are generally subject to decreases in market value when interest rates rise. Additional factors include, but are not limited to, rating agency
downgrades of the securities or our own analysis of the value of the security, defaults by the issuer or individual mortgagors with respect to the underlying
securities, and continued instability in the credit markets. Any of the foregoing factors could cause other-than-temporary impairment in future periods and
result in realized losses. The process for determining whether impairment is other-than-temporary usually requires difficult, subjective judgments about the
future financial performance of the issuer and any collateral underlying the security in order to assess the probability of receiving all contractual principal
and interest payments on the security. Because of changing economic and market conditions affecting interest rates, the financial condition ofissuers of the
securities and the performance of the underlying collateral, we may recognize realized and/or unrealized losses in future periods, which could have an
adverse effect on our financial condition and results of operations.

Other Risks Related to Our Business

Our ability to maintain our reputation is critical to the success of our business, and the failure to do so may materially adversely affect our business and the
value of our common stock.

We are a community bank, and our reputation is one of the most valuable components of our business. As such, we strive to conduct our business in a
manner that enhances our reputation. This is done, in part, by recruiting, hiring and retaining employees who share our core values of being an integral part of
the communities we serve, delivering superior service to our customers and caring about our customers and associates. If our reputation is negatively affected,
by the actions of our employees or otherwise, our business and, therefore, our operating results and the value of our common stock may be materially
adversely affected.

Our risk management framework may not be effective in mitigating risks and/or losses to us.

Our risk management framework is comprised of various processes, systems and strategies, and is designed to manage the types of risk to which we are
subject, including, among others, credit, market, liquidity, interest rate and compliance. Our framework also includes financial or other modeling
methodologies that involve management assumptions and judgment. Our risk management framework may not be effective under all circumstances or that it
will adequately mitigate any risk or loss to us. If our framework is not effective, we could
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suffer unexpected losses and our business, financial condition, results of operations or growth prospects could be materially and adversely affected. We may
also be subject to potentially adverse regulatory consequences.

System failure or breaches of our network security could subject us to increased operating costs as well as litigation and other liabilities.

The computer systems and network infrastructure we use could be vulnerable to hardware and cyber security issues. Our operations are dependent upon
our ability to protect our computer equipment against damage from fire, power loss, telecommunications failure or a similar catastrophic event. We could also
experience a breach by intentional or negligent conduct on the part of employees or other internal or external sources, including our third-party vendors. Any
damage or failure that causes an interruption in our operations could have an adverse effect on our financial condition and results of operations. In addition,
our operations are dependent upon our ability to protect the computer systems and network infrastructure utilized by us, including our internet banking
activities, against damage from physical break-ins, cyber security breaches and other disruptive problems caused by the internet or other users. Such
computer break-ins and other disruptions would jeopardize the security of information stored in and transmitted through our computer systems and network
infrastructure, which may result in significant liability, damage our reputation and inhibit the use of our internet banking services by current and potential
customers.

We rely heavily on communications, information systems (both internal and provided by third parties) and the internet to conduct our business. Our
business is dependent on our ability to process and monitor large numbers of daily transactions in compliance with legal, regulatory and internal standards
and specifications. In addition, a significant portion of our operations relies heavily on the secure processing, storage and transmission of personal and
confidential information, such as the personal information of our customers and clients. These risks may increase in the future as we continue to increase
mobile payments and other internet-based product offerings and expand our internal usage of web-based products and applications.

In addition, several U.S. financial institutions have recently experienced significant distributed denial-of-service attacks, some of which involved
sophisticated and targeted attacks intended to disable or degrade service, or sabotage systems. Other potential attacks have attempted to obtain unauthorized
access to confidential information or destroy data, often through the introduction of computer viruses or malware, cyber-attacks and other means. To date,
none of these type of attacks have had a material effect on our business or operations. Such security attacks can originate from a wide variety of sources,
including persons who are involved with organized crime or who may be linked to terrorist organizations or hostile foreign governments. Those same parties
may also attempt to fraudulently induce employees, customers or other users of our systems to disclose sensitive information in order to gain access to our
data or that of our customers or clients. We are also subject to the risk that our employees may intercept and transmit unauthorized confidential or proprietary
information. An interception, misuse or mishandling of personal, confidential or proprietary information being sent to or received from a customer or third
party could result in legal liability, remediation costs, regulatory action and reputational harm.

We regularly add additional security measures to our computer systems and network infrastructure to mitigate the possibility of cyber security
breaches, including firewalls and penetration testing. However, it is difficult or impossible to defend against every risk being posed by changing
technologies as well as criminal intent on committing cyber-crime. Increasing sophistication of cyber criminals and terrorists make keeping up with new
threats difficult and could result in a breach. Controls employed by our information technology department and cloud vendors could prove inadequate. A
breach of our security that results in unauthorized access to our data could expose us to a disruption or challenges relating to our daily operations, as well as
to data loss, litigation, damages, fines and penalties, significant increases in compliance costs and reputational damage, any of which could have an adverse
effect on our business, financial condition and results of operations.
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Our operations could be interrupted if our third-party service providers experience difficulty, terminate their services or fail to comply with banking
regulations.

We depend to a significant extent on a number of relationships with third-party service providers. Specifically, we receive core systems processing,
essential web hosting and other internet systems, deposit processing and other processing services from third-party service providers. If these third-party
service providers experience difficulties or terminate their services and we are unable to replace them with other service providers, our operations could be
interrupted. If an interruption were to continue for a significant period of time, our business, financial condition and results of operations could be adversely
affected, perhaps materially. Even if we are able to replace them, it may be at a higher cost to us, which could adversely affect our business, financial
condition and results of operations.

We are subject to certain operational risks, including, but not limited to, customer or employee fraud and data processing system failures and errors.

Employee errors and employee and customer misconduct could subject us to financial losses or regulatory sanctions and seriously harm our reputation.
Misconduct by our employees could include hiding unauthorized activities from us, improper or unauthorized activities on behalf of our customers or
improper use of confidential information. It is not always possible to prevent employee errors and misconduct, and the precautions we take to prevent and
detect this activity may not be effective in all cases. Employee errors could also subject us to financial claims for negligence.

We maintain a system of internal controls and insurance coverage to mitigate against operational risks, including data processing system failures and
errors and customer or employee fraud. If our internal controls fail to prevent or detect an occurrence, or if any resulting loss is not insured or exceeds
applicable insurance limits, it could have a material adverse effect on our business, financial condition and results of operations.

Changes in accounting standards could materially impact our financial statements.

From time to time, the FASB or the Securities and Exchange Commission, or SEC, may change the financial accounting and reporting standards that
govern the preparation of our financial statements. Such changes may result in us being subject to new or changing accounting and reporting standards. In
addition, the bodies that interpret the accounting standards (such as banking regulators or outside auditors) may change their interpretations or positions on
how these standards should be applied. These changes may be beyond our control, can be hard to predict and can materially impact how we record and report
our financial condition and results of operations. In some cases, we could be required to apply a new or revised standard retrospectively, or apply an existing
standard differently, also retrospectively, in each case resulting in our needing to revise or restate prior period financial statements.

Liabilities from environmental regulations could materially and adversely affect our business and financial condition.

In the course of our business, we may foreclose and take title to real estate, and could be subject to environmental liabilities with respect to these
properties. We may be held liable to a governmental entity or to third parties for property damage, personal injury, investigation and clean-up costs incurred
by these parties in connection with environmental contamination, or may be required to investigate or clear up hazardous or toxic substances, or chemical
releases at a property. The costs associated with investigation or remediation activities could be substantial. In addition, as the owner or former owner of any
contaminated site, we may be subject to common law claims by third parties based on damages, and costs resulting from environmental contamination
emanating from the property. If we ever become subject to significant environmental liabilities, our business, financial condition, liquidity, and results of
operations could be materially and adversely affected.

36



Table of Contents

The obligations associated with being a public company will require significant resources and management attention, which may divert from our business
operations.

As aresult of this offering, we will become subject to the reporting requirements of the Securities Exchange Act of 1934, or Exchange Act, and the
Sarbanes-Oxley Act 02002, or the Sarbanes-Oxley Act. The Exchange Act requires that we file annual, quarterly and current reports with respect to our
business and financial condition with the SEC. The Sarbanes-Oxley Act requires, among other things, that we establish and maintain effective internal
controls and procedures for financial reporting. As a result, we will incur significant legal, accounting and other expenses that we did not previously incur.
We anticipate that these costs will materially increase our general and administrative expenses. Furthermore, the need to establish the corporate infrastructure
demanded of a public company may divert management’s attention from implementing our strategic plan, which could prevent us from successfully
implementing our growth initiatives and improving our business, results of operations and financial condition.

As an “emerging growth company” as defined in the JOBS Act, we intend to take advantage of certain temporary exemptions from various reporting
requirements, including reduced disclosure obligations regarding executive compensation in our periodic reports and proxy statements and an exemption
from the requirement to obtain an attestation from our auditors on management’s assessment of our internal control over financial reporting. When these
exemptions cease to apply, we expect to incur additional expenses and devote increased management effort toward ensuring compliance with them. We
cannot predict or estimate the amount of additional costs we may incur as a result of becoming a public company or the timing of such costs.

We have a continuing need for technological change, and we may not have the resources to effectively implement new technology or we may experience
operational challenges when implementing new technology.

The financial services industry is undergoing rapid technological changes with frequent introductions of new technology-driven products and services.
In addition to better serving customers, the effective use of technology increases efficiency and enables financial institutions to reduce costs. Our future
success will depend in part upon our ability to address the needs of our customers by using technology to provide products and services that will satisfy
customer demands for convenience as well as to create additional efficiencies in our operations as we continue to grow and expand our market area. We may
experience operational challenges as we implement these new technology enhancements, or seek to implement them across all of our offices and business
units, which could result in us not fully realizing the anticipated benefits from such new technology or require us to incur significant costs to remedy any
such challenges in a timely manner.

Many of our larger competitors have substantially greater resources to invest in technological improvements. As a result, they may be able to offer
additional or superior products to those that we will be able to offer, which would put us at a competitive disadvantage. Accordingly, a risk exists that we will
not be able to effectively implement new technology-driven products and services or be successful in marketing such products and services to our customers.

Confidential customer information transmitted through our online banking service is vulnerable to security breaches and computer viruses, which could
expose us to litigation and adversely affect our reputation and ability to generate deposits.

We provide our customers the ability to bank online. The secure transmission of confidential information over the Internet is a critical element of
online banking. Our network could be vulnerable to unauthorized access, computer viruses, phishing schemes and other security problems. We may be
required to spend significant capital and other resources to protect against the threat of security breaches and computer viruses, or to alleviate problems
caused by security breaches or viruses. To the extent that our activities or the activities of our customers involve the storage and transmission of confidential
information, security breaches and viruses could expose us to claims, litigation and other possible liabilities. Any inability to prevent security breaches or
computer viruses could also cause existing customers to lose confidence in our systems and could adversely affect our reputation and our ability to generate
deposits.
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We depend on the accuracy and completeness of information provided by customers and counterparties.

In deciding whether to extend credit or enter into other transactions with customers and counterparties, we may rely on information furnished to us by
or on behalf of customers and counterparties, including financial statements and other financial information. We also may rely on representations of
customers and counterparties as to the accuracy and completeness of that information. In deciding whether to extend credit, we may rely upon our customers’
representations that their financial statements conform to GAAP and present fairly, in all material respects, the financial condition, results of operations and
cash flows of the customer. We also may rely on customer representations and certifications, or other audit or accountants’ reports, with respect to the
business and financial condition of our clients. Our financial condition, results of operations, financial reporting and reputation could be negatively affected
if we rely on materially misleading, false, inaccurate or fraudulent information.

We face strong competition from financial services companies and other companies that offer banking and mortgage banking services, which could harm
our business.

Our operations consist of offering banking and mortgage banking services to generate both interest and noninterest income. Many of our competitors
offer the same, or a wider variety of, banking and related financial services within our market areas. These competitors include national banks, regional banks
and other community banks. We also face competition from many other types of financial institutions, including savings and loan institutions, finance
companies, brokerage firms, insurance companies, credit unions, mortgage banks and other financial intermediaries. In addition, a number of out-of-state
financial intermediaries have opened production offices or otherwise solicit deposits in our market areas. Additionally, we face growing competition from
so-called “online businesses” with few or no physical locations, including online banks, lenders and consumer and commercial lending platforms, as well as
automated retirement and investment service providers. Increased competition in our markets may result in reduced loans, deposits and commissions and
brokers’ fees, as well as reduced net interest margin and profitability. Ultimately, we may not be able to compete successfully against current and future
competitors. If we are unable to attract and retain banking and mortgage loan customers and expand our sales market for such loans, we may be unable to
continue to grow our business, and our financial condition and results of operations may be adversely affected.

Risks Related to Legislative and Regulatory Developments

Legislative and regulatory actions taken now or in the future may increase our costs and impact our business, governance structure, financial condition or
results of operations.

The Dodd-Frank Act, among other things, imposed new capital requirements on bank holding companies; changed the base for FDIC insurance
assessments to a bank’s average consolidated total assets minus average tangible equity, rather than upon its deposit base; permanently raised the current
standard deposit insurance limit to $250,000; and expanded the FDIC’s authority to raise insurance premiums. The Dodd-Frank Act established the CFPB,
which has broad rulemaking, supervisory and enforcement authority over consumer financial products and services, including deposit products, residential
mortgages, home-equity loans and credit cards and contains provisions on mortgage-related matters, such as steering incentives, determinations as to a
borrower’s ability to repay and prepayment penalties. Although the applicability of certain elements of the Dodd-Frank Act is limited to institutions with
more than $10 billion in assets, there can be no guarantee that such applicability will not be extended in the future or that regulators or other third parties will
not seek to impose such requirements on institutions with less than $10 billion in assets, such as the Bank. Although legislation has been introduced to
reduce regulatory requirements, including the Financial Choice Act 0f2017 described below, compliance with the Dodd-Frank Act and its implementing
regulations has and will continue to result in additional operating and compliance costs that could have a material adverse effect on our business, financial
condition, results of operations and growth prospects.

The proposed Financial Choice Act 0f2016 was introduced in June 2016, subsequently adopted in the Financial Services Committee, but it never
advanced to the full House of Representatives. It would have
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amended the Dodd-Frank Act to repeal the “Volcker Rule,” which restricts banks from making certain speculative investments; eliminate the FDIC’s orderly
liquidation authority for the winding down of failing banks and establish new provisions regarding financial institution bankruptcy; and repeal the “Durbin
Amendment,” which limits the fees that may be charged to retailers for debit card processing. Certain banks may exempt themselves from specified regulatory
standards if they maintain a certain ratio of capital to total assets and meet other specified requirements. The bill would remove the Financial Stability
Oversight Council’s authority to designate non-bank financial institutions and financial market utilities as “systemically important.” Under current

law, entities so designated are subject to additional regulatory restrictions. Designations made previously would be retroactively repealed. The bill would
also amend the Consumer Financial Protection Act 02010 to restructure the CFPB by replacing its director with a bipartisan commission; subject the
commission to the congressional appropriations process, expanded judicial review, and additional congressional oversight; and limit the commission’s
authority to take action against entities for abusive practices.

A modified version of the Financial Choice Act was introduced on April 19,2017, which passed the House of Representatives on June 8,2017 and has
now moved to the Senate for consideration, that retains many of the principles of the original Financial Choice Act, but with certain modifications, including
certain banks may exempt themselves from specified regulatory standards if they maintain a certain ratio of capital to total assets without meeting additional
requirements, providing additional relief from and changes to the existing stress-testing regime, removing the FDIC from the Dodd-Frank resolution plan
process, further modifying the CFPB’s jurisdiction, functions and governance structure by renaming the agency and having it led by a single director
appointed and removable at will by the President, and placing limits and guidelines applicable to the federal regulatory agencies’ enforcement, rulemaking
and supervisory authority.

In addition, other new proposals for legislation continue to be introduced in the U.S. Congress that could further substantially increase regulation of
the bank and non-bank financial services industries and impose restrictions on the operations and general ability of firms within the industry to conduct
business consistent with historical practices. Federal and state regulatory agencies also frequently adopt changes to their regulations or change the manner in
which existing regulations are applied. Certain aspects of current or proposed regulatory or legislative changes to laws applicable to the financial industry, if
enacted or adopted, may impact the profitability of our business activities, require more oversight or change certain of our business practices, including the
ability to offer new products, obtain financing, attract deposits, make loans and achieve satisfactory interest spreads and could expose us to additional costs,
including increased compliance costs. These changes also may require us to invest significant management attention and resources to make any necessary
changes to operations to comply and could have an adverse effect on our business, financial condition and results of operations.

As a result of the Dodd-Frank Act and recent rulemaking, we are subject to more stringent capital requirements.

In July 2013, the U.S. federal banking authorities approved the implementation of the Basel Ill regulatory capital reforms, or Basel III, and issued rules
effecting certain changes required by the Dodd-Frank Act. Basel Il is applicable to all U.S. banks that are subject to minimum capital requirements as well as
to bank and saving and loan holding companies, other than “small bank holding companies” (generally bank holding companies with consolidated assets of
less than $1.0 billion). Basel Il not only increases most of the required minimum regulatory capital ratios, it introduces a new common equity Tier 1 capital
ratio and the concept of a capital conservation buffer. Basel IIl also expands the current definition of capital by establishing additional criteria that capital
instruments must meet to be considered additional Tier 1 and Tier 2 capital. In order to be a “well-capitalized” depository institution under the new regime,
an institution must maintain a common equity Tier 1 capital ratio of 6.5% or more; a Tier 1 capital ratio of 8% or more; a total capital ratio of 10% or more;
and a Tier 1 leverage ratio of 5% or more. The Basel III capital rules became effective as applied to us and the Bank on January 1,2015 with a phase-in period
that generally extends through January 1,2019 for many of'the changes.

The failure to meet applicable regulatory capital requirements could result in one or more of our regulators placing limitations or conditions on our
activities, including our growth initiatives, or restricting the
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commencement of new activities, and could affect customer and investor confidence, our costs of funds and FDIC insurance costs, our ability to pay
dividends on our common stock, our ability to make acquisitions, and our business, results of operations and financial conditions, generally.

Monetary policies and regulations of the Federal Reserve could adversely affect our business, financial condition and results of operations.

In addition to being affected by general economic conditions, our earnings and growth are affected by the policies of the Federal Reserve. An
important function of the Federal Reserve is to regulate the money supply and credit conditions. Among the instruments used by the Federal Reserve to
implement these objectives are open market purchases and sales of U.S. government securities, adjustments of the discount rate and changes in banks’ reserve
requirements against bank deposits. These instruments are used in varying combinations to influence overall economic growth and the distribution of credit,
bank loans, investments and deposits. Their use also affects interest rates charged on loans or paid on deposits.

The monetary policies and regulations of the Federal Reserve have had a significant effect on the operating results of commercial banks in the past and
are expected to continue to do so in the future. The effects of such policies upon our business, financial condition and results of operations cannot be
predicted.

Federal and state regulators periodically examine our business, and we may be required to remediate adverse examination findings.

The Federal Reserve, the FDIC, and the DBO periodically examine our business, including our compliance with laws and regulations. If, as a result of
an examination, a banking agency were to determine that our financial condition, capital resources, asset quality, earnings prospects, management, liquidity
or other aspects of any of our operations had become unsatisfactory, or that we were in violation of any law or regulation, they may take a number of different
remedial actions as they deem appropriate. These actions include the power to enjoin “unsafe or unsound” practices, to require affirmative action to correct
any conditions resulting from any violation or practice, to issue an administrative order that can be judicially enforced, to direct an increase in our capital, to
restrict our growth, to assess civil money penalties, to fine or remove officers and directors and, if it is concluded that such conditions cannot be corrected or
there is an imminent risk of loss to depositors, to terminate our deposit insurance and place us into receivership or conservatorship. Any regulatory action
against us could have an adverse effect on our business, financial condition and results of operations.

We are subject to numerous laws designed to protect consumers, including the Community Reinvestment Act and fair lending laws, and failure to comply
with these laws could lead to a wide variety of sanctions.

The Community Reinvestment Act, the Equal Credit Opportunity Act, the Fair Housing Act and other fair lending laws and regulations prohibit
discriminatory lending practices by financial institutions. The U.S. Department of Justice, federal banking agencies, and other federal agencies are
responsible for enforcing these laws and regulations. A challenge to an institution’s compliance with fair lending laws and regulations could result in a wide
variety of sanctions, including damages and civil money penalties, injunctive relief, restrictions on mergers and acquisitions activity, restrictions on
expansion, and restrictions on entering new business lines. Private parties may also challenge an institution’s performance under fair lending laws in private
class action litigation. Such actions could have a material adverse effect on our business, financial condition, results of operations and growth prospects.

We face a risk of noncompliance and enforcement action with the Bank Secrecy Act and other anti-money laundering statutes and regulations.

The Bank Secrecy Act, the USA Patriot Act and other laws and regulations require financial institutions, among other duties, to institute and maintain
an effective anti-money laundering program and to file reports such
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as suspicious activity reports and currency transaction reports. We are required to comply with these and other anti-money laundering requirements. The
federal banking agencies and Financial Crimes Enforcement Network are authorized to impose significant civil money penalties for violations of those
requirements and have recently engaged in coordinated enforcement efforts against banks and other financial services providers with the U.S. Department of
Justice, Drug Enforcement Administration and Internal Revenue Service. We are also subject to increased scrutiny of compliance with the rules enforced by
the Office of Foreign Assets Control. If our policies, procedures and systems are deemed deficient, we would be subject to liability, including fines and
regulatory actions, which may include restrictions on our ability to pay dividends and the necessity to obtain regulatory approvals to proceed with certain
aspects of our business plan, including our acquisition plans.

Failure to maintain and implement adequate programs to combat money laundering and terrorist financing could also have serious reputational
consequences for us. Any of these results could have a material adverse effect on our business, financial condition, results of operations and growth prospects.

The Federal Reserve may require us to commit capital resources to support the Bank.

As a matter of policy, the Federal Reserve expects a bank holding company to act as a source of financial and managerial strength to a subsidiary bank
and to commit resources to support such subsidiary bank. The Dodd-Frank Act codified the Federal Reserve’s policy on serving as a source of financial
strength. Under the “source of strength” doctrine, the Federal Reserve may require a bank holding company to make capital injections into a troubled
subsidiary bank and may charge the bank holding company with engaging in unsafe and unsound practices for failure to commit resources to a subsidiary
bank. A capital injection may be required at times when the holding company may not have the resources to provide it and therefore may be required to
borrow the funds or raise capital. Any loans by a holding company to its subsidiary banks are subordinate in right of payment to deposits and to certain other
indebtedness of such subsidiary bank. In the event of a bank holding company’s bankruptcy, the bankruptcy trustee will assume any commitment by the
holding company to a federal bank regulatory agency to maintain the capital of a subsidiary bank. Moreover, bankruptcy law provides that claims based on
any such commitment will be entitled to a priority of payment over the claims of the institution’s general unsecured creditors, including the holders of'its
note obligations. Thus, any borrowing that must be done by the Company to make a required capital injection becomes more difficult and expensive and
could have an adverse effect on our business, financial condition and results of operations.

We may be adversely affected by the soundness of other financial institutions.

Our ability to engage in routine funding transactions could be adversely affected by the actions and commercial soundness of other financial
institutions. Financial services companies are interrelated as a result of trading, clearing, counterparty, and other relationships. We have exposure to different
industries and counterparties, and through transactions with counterparties in the financial services industry, including brokers and dealers, commercial
banks, investment banks, and other institutional clients. As a result, defaults by, or even rumors or questions about, one or more financial services companies,
or the financial services industry generally, have led to market-wide liquidity problems and could lead to losses or defaults by us or by other institutions.
These losses or defaults could have a material adverse effect on our business, financial condition, results of operations and growth prospects. Additionally, if
our competitors were extending credit on terms we found to pose excessive risks, or at interest rates which we believed did not warrant the credit exposure, we
may not be able to maintain our business volume and could experience deteriorating financial performance.

Risks Related to this Offering and an Investment in Our Common Stock

An active, liquid trading market for our common stock may not develop for several reasons, including that the directors and their affiliates will retain a
substantial ownership interest in the Company, and you may not be able to sell your common stock at or above the public offering price, or at all.

Prior to this offering, there has been no public market for our common stock. In addition, our directors collectively currently own 31.5% of our issued
and outstanding shares of common stock, and when aggregated
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with the holdings of their extended families and their affiliated entities, they collectively own 66.8% of our issued and outstanding shares of common stock.
After completion of this offering, our directors collectively are expected to own 24.6% of our issued and outstanding shares of common stock, and when
aggregated with the holdings of their extended families and their affiliated entities, they are expected to collectively own 53.1% of our issued and
outstanding shares of common stock. This relatively concentrated ownership may result in a lack of liquidity for our shares of common stock. As a result, an
active trading market for shares of our common stock may never develop or be sustained following this offering. If an active trading market does not develop,
you may have difficulty selling your shares of common stock at an attractive price, or at all. The public offering price for our common stock will be
determined by negotiations between us and the representatives of the underwriters and may not be indicative of prices that will prevail in the open market
following this offering. Consequently, you may not be able to sell your common stock at or above the public offering price or at any other price or at the time
that you would like to sell. An inactive market may also impair our ability to raise capital by selling our common stock and may impair our ability to expand
our business by using our common stock as consideration in an acquisition.

The Company’s directors may have interests that differ from other shareholders, and such directors have ownership interests in the Company that, when
aggregated with holdings of their extended families and their affiliated entities, may allow such individuals and entities to take certain corporate actions
without the consent of other shareholders.

Prior to the completion of this offering, our directors collectively have a 31.5% ownership interest in the Company, and when aggregated with the
holdings of their extended families and their affiliated entities, they collectively have a 66.8% ownership interest in the Company. After the completion of
this offering, our directors collectively are expected to have approximately a 24.6% ownership interest in the Company, and when aggregated with the
holdings of their extended families and their affiliated entities, they collectively are expected to have a 53.1% ownership interest in the Company. See
“Principal and Selling Shareholders” on page 163 and “Principal Family Shareholders” on page 166.

As aresult, our directors, when aggregated with the holdings of their extended families and their affiliated entities, initially may be able to elect our
entire board of directors, control the management and policies of the Company and, in general, determine, without the consent of the other shareholders, the
outcome of any corporate transaction or other matter submitted to the shareholders for approval, including mergers, consolidations and the sale of all or
substantially all of the assets of the Company, and will be able to prevent or cause a change in control of the Company.

The price of our common stock could be volatile following this offering.

The market price of our common stock following this offering may be volatile and could be subject to wide fluctuations in price in response to various
factors, some of which are beyond our control. These factors include, among other things:

. actual or anticipated variations in our quarterly results of operations;

. recommendations by securities analysts;

. operating and stock price performance of other companies that investors deem comparable to us;

. news reports relating to trends, concerns and other issues in the financial services industry generally;
. perceptions in the marketplace regarding us and/or our competitors;

. new technology used, or services offered, by competitors; and

. changes in government regulations.

In addition, if the market for stocks in our industry, or the stock market in general, experiences a loss of investor confidence, the trading price of our
common stock could decline for reasons unrelated to our business,
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financial condition or results of operations. If any of the foregoing occurs, it could cause our stock price to fall and may expose us to lawsuits that, even if
unsuccessful, could be costly to defend and a distraction to management.

An investment in our common stock is not an insured deposit.

An investment in our common stock is not a bank deposit and, therefore, is not insured against loss by the FDIC, any other deposit insurance fund or by
any other public or private entity. Investment in our common stock is inherently risky for the reasons described herein, and is subject to the same market
forces that affect the price of common stock in any company. As a result, if you acquire our common stock, you could lose some or all of your investment.

If equity research analysts do not publish research or reports about our business, or if they do publish such reports but issue unfavorable commentary or
downgrade our common stock, the price and trading volume of our common stock could decline.

The trading market for our common stock could be affected by whether equity research analysts publish research or reports about us and our business.
We cannot predict at this time whether any research analysts will publish research and reports on us and our common stock. If one or more equity analysts do
cover us and our common stock and publish research reports about us, the price of our stock could decline if one or more securities analysts downgrade our
stock or if those analysts issue other unfavorable commentary or cease publishing reports about us or our business.

If any ofthe analysts who elect to cover us downgrades our stock, our stock price could decline rapidly. If any of these analysts ceases coverage of us,
we could lose visibility in the market, which in turn could cause our common stock price or trading volume to decline and our common stock to be less
liquid.

Our dividend policy may change.

We have paid annual dividends to our shareholders for the past three years of between $0.20 and $0.30 per share, with our last annual dividend of
$0.30 per share that was paid in the first quarter of 2017 based upon our 2016 earnings. We plan to change our dividend policy and practice to pay quarterly
dividends, starting in the fourth quarter of2017 and quarterly thereafter. We expect that the amount to be paid annually will be equal to 20% (or 5% per
quarter) of our basic earnings per share for the four quarters immediately preceding the proposed payment. Based on this formula for paying dividends, if this
quarterly dividend policy had been in effect for the quarter ended March 31,2017, we would have paid a dividend of $0.08 per share. We have no obligation
to pay dividends and we may change our dividend policy at any time without notice to our shareholders. Holders of our common stock are only entitled to
receive such cash dividends as our board of directors, in its discretion, may declare out of funds legally available for such payments. Furthermore, consistent
with our strategic plans, growth initiatives, capital availability and requirements, projected liquidity needs, financial condition, and other factors, we have
made, and will continue to make, capital management decisions and policies that could adversely impact the amount of dividends paid to our common
shareholders.

We are a separate and distinct legal entity from our subsidiaries, including the Bank. We receive substantially all of our revenue from dividends from
the Bank and RAM, which we use as the principal source of funds to pay our expenses. Various federal and/or state laws and regulations limit the amount of
dividends that the Bank and certain of our non-bank subsidiaries may pay us. Such limits are also tied to the earnings of our subsidiaries. If the Bank does not
receive regulatory approval or if our subsidiaries’ earnings are not sufficient to make dividend payments to us while maintaining adequate capital levels, our
ability to pay our expenses and our business, financial condition or results of operations could be materially and adversely impacted.
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Shares of certain shareholders may be sold into the public market in the near future. This could cause the market price of our common stock to drop
significantly.

In connection with this offering, we, our directors, our executive officers and certain of our shareholders have each agreed to enter into lock-up
agreements that restrict the sale of their holdings of our common stock for a period of 180 days from the date of this prospectus, subject to an extension in
certain circumstances. The underwriters, in their discretion, may release any of the shares of our common stock subject to these lock-up agreements at any
time without notice. In addition, after this offering, approximately 8,585,239 shares of our common stock that are currently issued and outstanding will not
be subject to lock-up. We also have outstanding options to purchase 2,310,904 shares of our common stock as of March 31,2017 that may be exercised and
sold, and we have the ability to issue options exercisable for up to an additional 1,353,207 shares of common stock pursuant to our 2017 Omnibus Stock
Incentive Plan. The resale of such shares could cause the market price of our stock to drop significantly, and concerns that those sales may occur could cause
the trading price of our common stock to decrease or to be lower than it might otherwise be.

Our management will have broad discretion as to the use of proceeds from this offering, and we may not use the proceeds effectively.

We are not required to apply any portion of the net proceeds of this offering for any particular purpose. Accordingly, our management will have broad
discretion as to the application of the net proceeds of this offering and could use them for purposes other than those contemplated at the time of this offering.
A portion of the proceeds are expected to be used to provide additional capital as a cushion against minimum regulatory capital requirements, which may
tend to reduce our return on equity as opposed to if such proceeds were used for further growth. Our shareholders may not agree with the manner in which our
management chooses to allocate and invest the net proceeds. We may not be successful in using the net proceeds from this offering to increase our
profitability or market value and we cannot predict whether the proceeds will be invested to yield a favorable return.

Failure to maintain effective internal controls over financial reporting could have a material adverse effect on our business and stock price.

As a private company, we are not currently required to comply with the rules of the SEC implementing Section 404 of the Sarbanes-Oxley Act and are
therefore not required to make a formal assessment of the effectiveness of our internal control over financial reporting for that purpose. Upon becoming a
public company after completion of this offering, we will be required to comply with the SEC’s rules implementing Sections 302 and 404 of the Sarbanes-
Oxley Act, which will require management to certify financial and other information in our quarterly and annual reports and provide an annual management
report on the effectiveness of controls over financial reporting. In particular, we will be required to certify our compliance with Section 404 of the Sarbanes-
Oxley Act beginning with our second annual report on Form 10-K, which will require us to furnish annually a report by management on the effectiveness of
our internal control over financial reporting. Although we are currently an emerging growth company and have elected additional transitional reliefavailable
to emerging growth companies, if we are unable to continue to qualify as an emerging growth company in the future or we are unable to qualify as a smaller
reporting company under applicable SEC rules, then our independent registered public accounting firm will be required to report on the effectiveness of our
internal control over financial reporting, beginning as of that second annual report.

If we identify any material weaknesses in our internal control over financial reporting or are unable to comply with the requirements of Section 404 in a
timely manner or assert that our internal control over financial reporting is effective, or if our independent registered public accounting firm is unable to
express an opinion as to the effectiveness of our internal control over financial reporting once we are no longer an emerging growth company, investors,
counterparties and customers may lose confidence in the accuracy and completeness of our financial statements and reports; our liquidity, access to capital
markets and perceptions of our creditworthiness could be adversely affected; and the market price of our common stock could decline. In addition, we could
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become subject to investigations by the stock exchange on which our securities are listed, the SEC, the Board of Governors of the Federal Reserve System,
the FDIC, the DBO or other regulatory authorities, which could require additional financial and management resources. These events could have an adverse
effect on our business, financial condition and results of operations.

You will incur immediate dilution as a result of this offering.

If you purchase common stock in this offering, you will pay more for your shares than our existing net tangible book value per share. As a result, you
will incur immediate dilution of $ per share, representing the difference between the assumed public offering price of § per share (the mid-point
of the range set forth on the cover page of this prospectus) and our adjusted net tangible book value per share after giving effect to this offering. This
represents % dilution from the public offering price. If the underwriters exercise their option to purchase additional shares from us in full, you will incur an
immediate dilution of $ per share to new investors. This represents % dilution from the public offering price.

Future equity issuances could result in dilution, which could cause our common stock price to decline.

We are generally not restricted from issuing additional shares of our common stock, up to the 100 million shares of voting common stock and
100 million shares of preferred stock authorized in our articles of incorporation, which in each case could be increased by a vote of a majority of our shares.
We may issue additional shares of our common stock in the future pursuant to current or future equity compensation plans, upon conversions of preferred
stock or debt, upon exercise of warrants or in connection with future acquisitions or financings. If we choose to raise capital by selling shares of our common
stock for any reason, the issuance would have a dilutive effect on the holders of our common stock and could have a material negative effect on the market
price of our common stock.

We may issue shares of preferred stock in the future, which could make it difficult for another company to acquire us or could otherwise adversely affect
holders of our common stock, which could depress the price of our common stock.

Although there are currently no shares of our preferred stock issued and outstanding, our articles of incorporation authorize us to issue up to
100 million shares of one or more series of preferred stock. The board also has the power, without shareholder approval, to set the terms of any series of
preferred stock that may be issued, including voting rights, dividend rights, preferences over our common stock with respect to dividends or in the event ofa
dissolution, liquidation or winding up and other terms. In the event that we issue preferred stock in the future that has preference over our common stock with
respect to payment of dividends or upon our liquidation, dissolution or winding up, or if we issue preferred stock with voting rights that dilute the voting
power of our common stock, the rights of the holders of our common stock or the market price of our common stock could be adversely affected. In addition,
the ability of our board of directors to issue shares of preferred stock without any action on the part of our shareholders may impede a takeover of us and
prevent a transaction perceived to be favorable to our shareholders.

The holders of our debt obligations and preferred stock, if any, will have priority over our common stock with respect to payment in the event of
liquidation, dissolution or winding up and with respect to the payment of interest and dividends.

In any liquidation, dissolution or winding up of the Company, our common stock would rank below all claims of debt holders against us. As of
March 31,2017, we had outstanding $50 million of subordinated notes and $3.4 million of subordinated debt (which reflects a discount of $1.8 million to
the aggregate principal balance of $5.2 million as a result of purchase accounting adjustments).

As a result, holders of our common stock will not be entitled to receive any payment or other distribution of assets upon the liquidation, dissolution or
winding up of the Company until after all of our obligations to our debt
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holders have been satisfied and holders of subordinated debt and senior equity securities, including preferred shares, if any, have received any payment or
distribution due to them. In addition, we are required to pay interest on our subordinated notes and dividends on our trust preferred securities and preferred
stock before we pay any dividends on our common stock.

Provisions in our charter documents and California law may have an anti-takeover effect, and there are substantial regulatory limitations on changes of
control of bank holding companies.

Provisions of our charter documents and the California General Corporation Law, or the CGCL, could make it more difficult for a third party to acquire
us, even if doing so would be perceived to be beneficial by our shareholders. Furthermore, with certain limited exceptions, federal regulations prohibit a
person or company or a group of persons deemed to be “acting in concert” from, directly or indirectly, acquiring more than 10% (5% if the acquirer is a bank
holding company) of any class of our voting stock or obtaining the ability to control in any manner the election of a majority of our directors or otherwise
direct the management or policies of our company without prior notice or application to and the approval of the Federal Reserve. Accordingly, prospective
investors need to be aware of and comply with these requirements, if applicable, in connection with any purchase of shares of our common stock. Moreover,
the combination of these provisions effectively inhibits certain mergers or other business combinations, which, in turn, could adversely affect the market
price of our common stock.

We are an “emerging growth company,” and the reduced regulatory and reporting requirements applicable to emerging growth companies may make our
common stock less attractive to investors.

We are an “emerging growth company,” as described in the JOBS Act. For as long as we continue to be an emerging growth company, we may take
advantage of reduced regulatory and reporting requirements that are otherwise generally applicable to public companies. These include, without limitation,
not being required to comply with the auditor attestation requirements of Section 404(b) of the Sarbanes-Oxley Act, reduced financial reporting requirements,
reduced disclosure obligations regarding executive compensation, and exemptions from the requirements of holding non-binding advisory votes on
executive compensation and golden parachute payments. The JOBS Act also permits an “emerging growth company” such as us to take advantage of an
extended transition period to comply with new or revised accounting standards applicable to public companies. However, we have irrevocably “opted out” of
this provision, and we will comply with new or revised accounting standards to the same extent that compliance is required for non-emerging growth
companies.

We may take advantage of these provisions for up to five years, unless we earlier cease to be an emerging growth company, which would occur if our
annual gross revenues exceed $1.0 billion, if we issue more than $1.0 billion in non-convertible debt in a three-year period, or if the market value of our
common stock held by non-affiliates exceeds $700.0 million as of any June 30 before that time, in which case we would no longer be an emerging growth
company as of the following December 31. Investors may find our common stock less attractive if we rely on the exemptions, which may result in a less active
trading market and increased volatility in our stock price.
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CAUTIONARY NOTE REGARDING FORWARD-LOOKING STATEMENTS

This prospectus contains forward-looking statements within the meaning of the federal securities laws. These forward-looking statements reflect our
current views with respect to, among other things, future events and our financial performance. These statements are often, but not always, made through the
use of words or phrases such as “may,” “might,” “should,” “could,” “predict,” “potential,” “believe,” “expect,” “continue,” “will,” “anticipate,” “seek,”
“estimate,” “intend,” “plan,” “projection,” “goal,” “target,” “outlook,” “aim,” “would,” “annualized” and “outlook,” or the negative version of those words
or other comparable words or phrases of a future or forward-looking nature. These forward-looking statements are not historical facts, and are based on current
expectations, estimates and projections about our industry, management’s beliefs and certain assumptions made by management, many of which, by their
nature, are inherently uncertain and beyond our control. Accordingly, we caution you that any such forward-looking statements are not guarantees of future
performance and are subject to risks, assumptions, estimates and uncertainties that are difficult to predict. Although we believe that the expectations reflected
in these forward-looking statements are reasonable as of the date made, actual results may prove to be materially different from the results expressed or
implied by the forward-looking statements.
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A number of important factors could cause our actual results to differ materially from those indicated in these forward-looking statements, including
those factors identified in “Risk Factors” or “Management’s Discussion and Analysis of Financial Condition and Results of Operations” or the following:

. business and economic conditions, particularly those affecting the financial services industry and our primary market areas;

. our ability to successfully manage our credit risk and the sufficiency of our allowance for loan loss;

. factors that can impact the performance of our loan portfolio, including real estate values and liquidity in our primary market areas, the financial
health of our commercial borrowers and the success of construction projects that we finance, including any loans acquired in acquisition
transactions;

. compliance with governmental and regulatory requirements, including the Dodd-Frank Act and others relating to banking, consumer protection,
securities and tax matters, and our ability to maintain licenses required in connection with commercial mortgage origination, sale and servicing
operations;

. our ability to identify and address cyber-security risks, fraud and systems errors;

. risks related to our acquisition strategy, including our ability to identify suitable acquisition candidates, exposure to potential asset and credit

quality risks and unknown or contingent liabilities, the time and costs of integrating systems, procedures and personnel, the need for capital to
finance such transactions, our ability to obtain required regulatory approvals and possible failures in realizing the anticipated benefits from

acquisitions;

. our ability to effectively execute our strategic plan and manage our growth;

. accounting treatment for loans acquired in connection with our acquisitions;

. changes in our senior management team and our ability to attract, motivate and retain qualified personnel;

. governmental monetary and fiscal policies, and changes in market interest rates;

. liquidity issues, including fluctuations in the fair value and liquidity ofthe securities we hold for sale and our ability to raise additional capital,
if necessary;

. incremental costs and obligations associated with operating as a public company;

. effects of competition from a wide variety of local, regional, national and other providers of financial, investment and insurance services;
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the impact of any claims or legal actions to which we may be subject, including any effect on our reputation;
. changes in federal tax law or policy; and

. risks related to this offering.

The foregoing factors should not be construed as exhaustive and should be read together with the other cautionary statements included in this
prospectus. Because of these risks and other uncertainties, our actual future results, performance or achievement, or industry results, may be materially
different from the results indicated by the forward looking statements in this prospectus. In addition, our past results of operations are not necessarily
indicative of our future results. You should not rely on any forward looking statements, which represent our beliefs, assumptions and estimates only as of the
dates on which they were made, as predictions of future events. Any forward-looking statement speaks only as of the date on which it is made, and we do not
undertake any obligation to update or review any forward-looking statement, whether as a result of new information, future developments or otherwise.
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USE OF PROCEEDS

We estimate that the net proceeds to us from this offering, after deducting underwriting discounts and estimated offering expenses, will be
approximately $ million (or approximately $ million if the underwriters exercise their option to purchase additional shares from us in full),
based on an assumed public offering price of $ per share. Each $1.00 increase or decrease in the assumed public offering price of $ per share
would increase or decrease the net proceeds to us from this offering by approximately $ million (or approximately $ million if the underwriters
exercise their purchase option in full). We will not receive any proceeds from the sale of shares of our common stock by the selling shareholders.

We intend to contribute $25 million of the net proceeds that we receive from this offering to the Bank, and to use the remainder for general corporate
purposes, which could include future acquisitions and other growth initiatives. We do not have any current specific plan for such remaining net proceeds, and
do not have any current plans, arrangements or understandings to make any material acquisitions or to establish any de novo bank branches. Our management
will retain broad discretion to allocate the net proceeds of this offering. The precise amounts and timing of our use of the proceeds will depend upon market
conditions, among other factors.
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DIVIDEND POLICY

It has been our practice to pay annual dividends to holders of our common stock. We have paid annual dividends to our shareholders for the past three
years of between $0.20 and $0.30 per share, with our last annual dividend of $0.30 per share paid in the first quarter of 2017 based upon our 2016 earnings.
We plan to change our dividend policy and practice to pay quarterly dividends, starting in the fourth quarter of 2017 and quarterly thereafter. We expect that
the amount to be paid annually will be equal to 20% (or 5% per quarter) of our basic earnings per share for the four quarters immediately preceding the
proposed payment. Based on this formula for paying dividends, if this quarterly dividend policy had been in effect for the quarter ended March 31,2017, we
would have paid a dividend of $0.08 per share. We have no obligation to pay dividends and we may change our dividend policy at any time without notice
to our shareholders. Any future determination to pay dividends to holders of our common stock will depend on our results of operations, financial condition,
capital requirements, banking regulations, contractual restrictions and any other factors that our board of directors may deem relevant.

The following table shows recent annual cash dividends on our common stock during the periods indicated.

Amount Per

Year Share Payment Date

2017 $ 0.30 (1) February 28, 2017
2016 $ 0.20 April 30,2016
2015 $ 0.25 April 30,2015

(1) The amount reflected reflects dividends declared and paid during the first fiscal quarter of 2017 as a result of our earnings for the year ended December 31, 2016.

In addition, we paid a 5% stock dividend on April 30,2014 and a 2.5% stock dividend on April 30,2015.

Dividend Restrictions

Under the terms of our subordinated notes issued in March 2016 and the related subordinated note purchase agreements, we are not permitted to
declare or pay any dividends on our capital stock ifan event of default occurs under the terms of the subordinated notes.

As a bank holding company, our ability to pay dividends is affected by the policies and enforcement powers of the Federal Reserve. See “Supervision
and Regulation—The Company—Dividend Payments.” In addition, because we are a holding company, we are dependent upon the payment of dividends by
the Bank to us as our principal source of funds to pay dividends in the future, if any, and to make other payments. The Bank is also subject to various legal,
regulatory and other restrictions on its ability to pay dividends and make other distributions and payments to us. See “Supervision and Regulation—The
Bank—Dividend Payments.”
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CAPITALIZATION

The following table shows the Company’s capitalization, including regulatory capital ratios, on a consolidated basis, as of March 31,2017:

. on an actual basis; and
. on an as adjusted basis after giving effect to the net proceeds from the sale 02,100,000 shares by us (assuming the underwriters do not exercise
their option to purchase additional shares) at an assumed initial public offering price of § per share, the midpoint of the price range on the

cover of this prospectus, after deducting underwriting discounts and estimated offering expenses.

In March 2016, we downstreamed $35.0 million of the subordinated notes issued by the Company to the Bank as equity. As a result, as of March 31,
2017, the Company’s investment in subsidiaries of $222.2 million exceeds our consolidated equity of $183.5 million by $38.7 million, representing double
leverage of approximately 121%.

You should read the following table in conjunction with the sections titled “Selected Historical Consolidated Financial Data” and “Management’s
Discussion and Analysis of Financial Condition and Results of Operations,” and our consolidated financial statements and related notes appearing elsewhere

in this prospectus.

As of March 31, 2017

As

(Dollars in thousands) Actual adjusted (4)
Long-term debt:
Long-term debt (1) $ 49,419 $ 49419
Subordinated debentures (2) 3,357 3,357
Total long-term debt 52,776 52,776
Shareholders’ equity:
Preferred stock, no par value per share, 100,000,000 shares authorized, no shares outstanding actual and as adjusted - -
Common stock, no par value per share, 100,000,000 shares authorized, 12,827,803 shares outstanding actual and 14,927,803 shares

outstanding as adjusted 142,651
Additional paid-in capital 8,615
Retained earnings 32,429
Accumulated other comprehensive income (199)
Total shareholders’ equity 183,496
Total capitalization $236,272 $
Capital ratios (consolidated):
Tangible common equity to tangible assets (3) 10.3% %
Tier 1 leverage to average assets 11.1
Tier 1 common capital to risk-weighted assets 12.9
Tier 1 capital to risk-weighted assets 13.2
Total capital to risk-weighted assets 18.6

(1) Consists of 6.50% fixed-to-floating rate subordinated notes which qualify as Tier 2 capital and which were issued in March 2016 and raised proceeds of $49.4 million.

(2) Consists of subordinated debentures issued by the companies we acquired to a statutory trust which then issued trust preferred securities to the public. Amount shown reflects a
discount of $1.8 million to the aggregate principal balance of $5.2 million as a result of purchase accounting adjustments.

(3) Tangible common equity to tangible assets is a non-GAAP financial measure. See “Selected Historical Consolidated Financial Data—Non-GAAP Financial Measures” for a
reconciliation of this measure to its most comparable GAAP measure.

(4) A $1.00 increase (decrease) in the assumed public offering price of $ per share would increase (decrease) the as adjusted amount of each of common stock, total
shareholders’ equity and total capitalization by approximately $ million, assuming no change to the number of shares offered by us as set forth on the cover of this
prospectus, and after deducting underwriting discounts and estimated offering expenses.

The table assumes the underwriters do not exercise their option to purchase additional shares from us.
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DILUTION

If you purchase shares of our common stock in this offering, your ownership interest will experience immediate book value dilution to the extent the
public offering price per share exceeds our net tangible book value per share immediately after this offering. Net tangible book value per share represents the
amount of our total tangible assets less our total liabilities, divided by the number of shares of common stock outstanding.

Our net tangible book value at March 31,2017 was $151.9 million, or $11.84 per share based on the number of shares outstanding as of such date.
After giving effect to our sale 0f2,100,000 shares in this offering at an assumed public offering price of $ per share, which is the midpoint of the price
range on the cover of this prospectus, and after deducting underwriting discounts and estimated offering expenses, our as adjusted net tangible book value at
March 31,2017 would have been approximately $ million, or § per share. Therefore, under those assumptions this offering would result in an
immediate increase of $ in the net tangible book value per share to our existing shareholders, and immediate dilution of $ in the net tangible
book value per share to investors purchasing shares in this offering. The following table illustrates this per share dilution.

Assumed public offering price per share $
Net tangible book value per share at March 31, 2017 $151,857
Increase in net tangible book value per share attributable to this offering

As adjusted net tangible book value per share after this offering
Dilution in net tangible book value per share to new investors $

If the underwriters exercise their option to purchase additional shares from us in full, the as adjusted net tangible book value after giving effect to this

offering would be $ per share. This represents an increase in net tangible book value of $ per share to existing shareholders and dilution of
$ per share to new investors.

A $1.00 increase